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‘THE 1921 DIRECTORY OF CANNERS 
IS NOW READY 


A list of the canners of the United States, compiled by the National Canners’ 
Association, from Statistical Reports and such other reliable data. 12th Edition. 


Carefully prepared and up-to-date; lists corrected by canners themselves; verified by com- 
petent authorities. The various articles packed and other valuable information is given. 
Distributed free to members of the National Canners’ Association. Sold to all others at 
$2.00 per copy, postage prepaid. The book that is needed by all wholesale grocers, 
brokers, machinery and supply men, salesmen, and practically everybody interested in 
the canning industry. Get your order in early. 
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The large-tooth saws, on the upper spindles, coarse grind the fruit 
which passes down to the fine saws on the two lower spindles, from 
there it falls into a tub under the machine. Machine is well braced 
and the workmanship is of the best; gears are cut from the solid, 
and saws are milled from solid blanks which gives a cutting edge 
to two sides of thetooth. Hopper and discharge shoots are lined 
with white pine. 
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Hi?! a million dollars worth of well selected stock, 

constantly maintained, and an organization 
keyed up to the theory that plant efficiency is meas- 
ured by the number of orders shipped on the day 
of receipt, accounts for Caldwell service. 


If you need gears, sprockets, transmission machinery, 
Helicoid Conveyor or any of the Caldwell specialties prompt- 
ly wire Caldwell, or call up the nearest Link-Belt office. You 
will find Link-Belt Company offices in all principal cities. 


H. W. CALDWELL & SON CO. 
LINK-BELT COMPANY. OWNER 


CHICAGO, 17th Street and Western Avenue 
DALLAS TEXAS, 709 Main Street 


NEW YORK, 299 Broadway 
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Just think of operating a Husker 


four seasons on a repair bill of 


89c 


Less than $0.23 per machine per year, over the four 
year period. 
Not for one machine, mind you, but for 112 
machines. 
This was the Portland Packing Company’s experi- 
ence with Peerless Huskers. 

400 concerns operating over 4000 Peerless Husk- 

ers will tell you that the Peerless holds up season 


after season with repairs few and far between— 
it is always going, each hour, every day 


Are you ready to can corn Economically in 1922? 


Peerless Husker Company 
517 Cornwall Avenue Buffalo, N. Y. 
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We are the sole manu- 
facturers of 


Peerless 


Huskers 

Corn Washers 
Mixer-Silkers 
Syrupers and Briners 
Rotary Exhausters 
Tomato Washers 


This is the Year of all years 
to install reliable equip- 
ment. 

You cannot afford to oper- 
ate machinery that is not 
100% efficient, or that is 
breaking down during 
your rush, and preventing 
your canning Quality 


Peerless Husker 


November 28, 1921 
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The Book You Need! 


this 
loss. 


Every factory in the business should have a copy of 
important book of formulae—as a prevention against 


PRICE $5.00 PER COPY 


Published by 
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The Annual Holiday Seasonal Dullness to Be Expected—The 
Time of the Canner Draws Near—Wholesalers’ Stocks 
Dangerously Low—The Supply Not Sufficient 
to Go Round—Promise of Better 
Business Seems Real. 


We have now entered into what has always been the quiet 
time for canned foods sales—the annual holiday season. A good 
many canners will retort that the holiday season must have bzen 
begun earlier than usual, so far as sales of canned foods are 
concerned, as they have seen nothing like an order for many 
moons. And that is true. And what a change it makes from 
the slight, or at least short-lived flurry that swept over the in- 
dustry in the late summer time!! During that flurry the demand 
was so insistent and the prices mounted so rapidly and steadily 
that all the industry began to worry that, with a National 
Canned Foods Week coming in November, as was then intended, 
there would be no canned foods left to supply the demends. 
That feeling was honest, and, of course, if the demand had kept 
up for any length of time there would have been no goods in 
packers’ hands. They say now that there are but few gocds 
in the retailers’ hands, and there cannot be any sized holdings in 
the wholesalers’ hands, for the style of their buying shows this, 
even if their assertion that they are going to show a clean slat> 
at inventory time were overlooked. But it would be rather hard 
to find canners who are worrying that there will not be any 
canned foods at Canned Foods Week time, in March, 1922, four 
months later than the time originally set. There has been a 
complete change—the canners are now hungry for o-ders, and 
the buyers are taking only just enough to supply the day-to-day 
business. 

But the time of the canner will come. It must not be looked 
for during the holiday season, as we above intimated, and tie 
canners might as well expect to rest upon their oars until Jan- 
uary 1st. Then, however. demand ought to break out in god 
earnest. Of course the jobbers will make the excuse that with 
the National Convention right at hand they might as well wait 
until they see what that occasion brings forth; but they will 
not all so wait. Stocks are dangerously low, and every mother’s 
son of the wholesale grocers recognizes that fact; but so long 
as they stand as a unit against buying spots or future canned 
foods there is no danger. If there is no “understanding” among 
them in this matter, they will not stand as a unit after January 
1st. The long-headed buyers will quickly take in a good share 
of all kinds of canned foods; they will take steps as quietly <s 
they can, buy nevertheless certainly to see that their stocks of 
canned foods are put into such shape as to allow them to s:ll 
freely and get away from this hand-to-mouth way of trading. 
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We were told in Chicago that one very large wholesale grocer 
would send across the street to a big wholesale fish house and 
buy a kit of herring or mackerel at a time, sending over, pos- 
sibly, a dozen times during the day. That’s the kind of buying 
they have been doing, not only of canned foods, but of other 
products as well. But we cannot conceive that business men 
like to conduct their business in such a way. With the inventory 
out of the way, and the score made up for the internal revenue 
tax, they will be glad to resume normal purchases, and particu- 
larly in canned foods, where they know the supply is not suf- 
ficient to go ’round. These men know as well as you do that 
a very little buying will soon deplete the market of all worth- 
while goods, leaving nothing but the discards and poor stuff to 
answer their requirements. And they know, too, that when 
that time comes they will have to pay as much for these off- 
quality goods as they now pay for the pick of the market. So 
we surmise that the buyers will come into the market early and 
take the goods while there is ‘a full assortment to choose from. 
And they will take them in good quantities, for the heavy season 
of canned food consumption is after February, not this side of it. 

Having passed the November buying period the market will 
now have to go into winter-hibernation, until the turn of the New 
Year. That is not long, fortunately, and the promise for better 
business looks very real and attractive. 


Unfortunately the unemployment situation does not seem to 
be improving. Of course, there are herroic utterances in the 
daily press every time a new batch of men find employment, 
but the fact remains that not many new or old mills are opening 
and general business is lagging. This industry more than many 
others requires that the working man be busy and bringing in 
steady wages, and that is something very few are doing. For 
even those plants that are working are not running full time, but 
compelling the hands to lay off one or two days a week. This 
is holding back a return to normal buying, and it is a fact in all 
markets that the buyers are showing unusual carefulness and 
taking only that which they absolutely need. Canned foods can- 
not expect to be in urgent demand while other household neces- 
saries are lagging, and particularly when the retail prices on 
canned foods are not cheap. We are today in a position where 
the tomato has not returned again to be the poor man’s meat, a 
condition that is only possible when wages are generally low, and 
yet we have slipped down from the high point where only the 
finest peas, the most select asparagus and the finest canned foods 
generally would satisfy the wage worker. So we are in a sort 
of “in-between” season when canned foods are in only nominal 
demand. We must have either a return to reckless and extrava- 
gant buying, or a settling down to what used to be called: work- 
——- fare before canned foods will be again upon a normal 

asis. 

Tomato canners an holders are in high hopes of the coming 
months. They are sure that the pack will be so small, when it is 
counted, that the buyers will be alarmed and quickly buy up all 
available supplies. It is so long since Army goods weighed down 
the market that no one considers them any more in the carry- 
over. And if there is any material carry-over from any source 
whatsoever it is not of such proportions as would make up the 
shortage the year’s pack will show. In other words, tomatoes 
are strong, and the holders know the value of the goods. And 
the fact that the buyers are coming from all corners of the coun- 
try indicates that the wholesalers, also, know that tomatoes are. 
strong, and that once they begin to buy them, they will have to 
bestir themselves if they want any. That is how the canners 
feel in this section, and tomatoe canners generally. They are 
willing to wait until the turn of the year, if they must, for the 
better prices which they see ahead. 

Corn canners are regaining some of their lost nerve, and 
they can now view the situation with more composure than at 
first, when the pack’s figures were first announced. The mar- 
ket is not strong, but there is no pronounced weakness. The 
jobbers are to be thanked for this, perhaps, because they just 
wrote it down as certain that when they want corn they will be 
able to get it, freely, at about their own prices. They are going 
to have an awakening on this, we believe. For there is not 
enough corn for anything like normal demands. 

Other articles of canned foods are meeting a seasonable 
demand, at least in proportion to the staples. The buying is in 


small lots, but it is spread over such a wide area that the brokers 
and others feel that all hands are in need of goods, and must 
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continue to come into the market unless they change their tactics 
and buy somewhat in old time form. <A few days’ active buying 
in that form would make such a hole in the supply of most 
canned foods that the market might run to too high levels, for 
the good of the 1922 packing season. 


There are few or no changes to report at this time. The 
holiday this week was taken advantage of by many to extend 
over the whole week-end, and this did not help business, of 
course. Whether or not it is. President Harry P. Strasbaugh’s 
example of gunning or the Susquehanna Flats and inviting his 
many friends to share this millionaire’s sport with him, we can- 
not say, but there have been more gunners’ licenses issued in 
this State this year than ever, and we learn of men going gun- 
ning who never did it before. We are not going to mention any 
names, because someone might recognize the poor shooting of the 
parties, and find us out, but we could list quite a number of 
prominent men in this industry who took the week-end off to bag 
some ducks, quail or partridges ,etc., or at least attempt to do 
so. The lucky guests of President Strasbaugh will not fail to 
fall in love with the sport, for he makes their visit so inter- 
esting and enjoyable, with his handsome yacht, the wonderful 
scenery, the stirring scene of thousands upon thousands of 
ducks, wild geese, etc., but above all the warm-hearted hospital- 
ity—and canvasback ducks cooked only as they can be cooked 
upon that rapidly growing famous yacht. It is a rare treat that 
one would be a long time forgetting if he ever does. Captain 
Harry, as he is known, nautically speaking, aims to entertain 


his friends and his aim is good, as his many friends will cheer- 
fully testify. 


What may be of interest in the market will be found in the 
prices as quoted on our regular market page, and in the reports 
of the individual market centers, under their respective heads. 


A. G. CALDWELL WITH ANDERSON-BARNGROVER. 


The Anderson-Barngrover Mfg. Co., San Jose, Cal., announce 
the appointment of A. G. Caldwell as district sales manager in 
charge of sales and services for San Francisco, Bay Cities, San 
Joaquin Valley and all Northern California, effective Novem- 
ber 15th, 1921. Office 618 Santa Marina Building, 112 Market 
Street, San Francisco. Telephone Sutter 314. He will be as- 


sisted after December ist, 1921, by S. G. Gorsline, located at 
Stockton. 


FOOD BROKERS ADD TO MEETING 


Recently the Executive Committee of the National Food 
Brokers Association decided to have three regular sessions at 
the annual meeting of this association, instead of two as hereto- 
fore. The election of officers has been made the first order of busi- 
ness at the second session, the newly elected officers to qualify at 
the close of the third session. Two sessions have been found to 
be insufficient to permit all discussion and action necessary for 
the welfare and progress of the association. One session must 
be devoted to the formal program, one to the election of of- 
ficers and general routine business, and the third to an informal 
and more or less confidential, general discussion of new business, 
and the problems, vriefs and difficulties of the individual and the 
association. It will be an interesting convention. 

Brokers’ Special Train—There will be a “Brokers’ Special” 
train, Chicago to Louisville, time of departure, route and other 
details to be arranged. As the preference appears to be for a 
daylight run, the special will probably leave Chicago Sunday 
morning, January 15th, at an hour late enough to accommodate 
those arriving in Chicago that morning. One and one-half fares 
for the round trip is probable on the certificate plan. 


Brokers’ Dinner—On Tuesday evening, January 17th, the 
association will give a dinner for members and their invited 
guests. It will be known as the brokers’ “Good Fellowship In- 
formal Dinner,” and formal dinner clothes will be barred. The 
committee in charge gives assurance that the cost will not be 


more than $3.00 per plate. The program will be dignified and 
interesting. 


YOUR HEADQUARTERS IN NEW YORK. 


“The Max Ams Machine Company extends a cordial invita- 
tion to all eanners, can makers ,and to the sheet metal industry 
in general visiting New York City, to make use of their office 
at 101 Park Avenue. Visitors will find a stenographer at their 


service and any mail addressed in our care will be promptly de- 
livered to them.” 


‘ 
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We Can’t Keep 
The Secret 


For when it comes to shipping five gallon cans 
under the new ruling, we have to tell somebody 
that Embry 5-gallon Can Crates are by far the 
most economical and satisfactory solution to the 
problem. 


These dependable containers are designed 
especially for shipping two 5-gallon square cans. 
They’re light, strong, inexpensive and simplicity 
itself to set up. 


EMBRY 5-GALLON 
CAN CRATES THE 
SOLUTION 


They’re shipped knocked-down—all in one 
piece—and when assembled hug the cans snug and 
tight. The addition of an Embry Crate adds very 
little to the weight of the shipment. 


In addition all that is required in assembling 
is to fold the crate around the cans, three 
simple twists of the wrist, and it’s done. And once 
in position the crate will carry the cans to the 
ends of the earth if necessary. 


Order your supply of Embry Crates now-they’re 
yours for satisfaction. 


Embry Box Company 
Incorporated 


Louisville Kentucky 
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RE NNEB URG’S 


Improved Process Steel Kettle 


Equipped with all the latest im- 
provements. Strongly and ac- 
curately made. Has been used for 
years with perfect satisfaction. 


PROCESS 
KETTLE 


Edw. Renneburg 
& Sons Company 


OFFICE: 
2639 Beston Street 
WORKS: 
Atlantic Wharf, Boston Street and 
Lakewood Avenue 
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SEMI-ANNUAL CONVENTION 


OF THE 
WESTERN CANNERS ASSOCIATION 
HELD IN THE CRYSTAL ROOM OF THE HOTEL SHERMAN 


NOVEMBER 11TH 


AND 12TH, 1921. 


President Roy F, Clark, of Beaver Dam, Wisconsin, acted as chairman of 
the meetings. 


OPENING SESSION 


President Clark called the opening session to order at 10:30 o’clock A. M. 
in the Crystal Room of the Hotel Sherman, on Friday, November 11, 1921. 

PRESIDENT CLARK: This convention will be opened by an invocation 
and address by Rev. R. F, Maltlott, pastor of Chapel Street Christian Church, 
Waukegan, Ill. and president cf Mallot-Johnson Company, wholeza'e grocerm 
of Chicago. 

Rev. R. F, Mallott offered the invocation and then gave an interesting 
address, in tha course of which he said: I was born before the canning 
industry was born. In my boyhood we used to go to the mountains, for I grew 
up among the rocks and the thorns and the rattlesnakes down in the Aile- 
ghany Mountains. And we used to go out there and we gathered huckle- 
berries and we would invite the sun of the midheavens to preserve them for 
food. And we would go to the cherry trees. Bless your life, talk about fruit in 
California—it can hard:y hold a candle to it for in the mountainous regions, 
in those days of Baltimore and its adjacent territory, up those narrow 
valleys the great hearted pioneers planted cherry trees. They just planted 
them for the future and they planted them for the birds. What magnani- 
mous fellows they were. Along miles and miles of highway with the old 
fashioned stake and rider fences, in the fence corners, some great hearted 
son of Almighty God planted for miles and miles along that highway up the 
valley a cherry tree in every other fence corner, and those cherry trees were 
just like the setting of the sun when the fruit was rips. Tne people in the 
valley could not take care of them and the birds had their holidays and they 
sang the songs that seemed to be praises to the God of the heaven and earth 
and the pioneers that had planted the cherry trees. 

In our material prosperiiy and amid the improvement; that are the 
fruit of our brain power, let us not forget God. Let us remember that we are 
His creatures. Let us have for our watchword not selfishness, but fellowship 
with each other. 


When we make discovcries in the pursuits that interest us, let us not be 
close-mouthed. When you come into conventions like this, if you have found 
something new that is a good thinz, you think, and will make your goods 
better, get up and tell about it and let the other feHow improve his goods 
and let the product of your experience enter into his goods. God will bless 
you and you will be pleased indeed that you have had fellowship in making 
the kindred units that are engaged in the same business with you more 
successful. So that instead of se‘fishne:s let the watchword of your industry, 
my good friends, be fellowship, bencficence, that which will enrich life, that 
which will bring joy and gladness and an added measure of success to others 
as well as to yourse.f. That is, get into partnership with us, in our vocations, 
in our industries. 

A TRIBUTE TO THE WAR DEAD. 


MR. HAGEMANN: (Wisconsin). At eleven o’clock, which is the hour 
now, all business and traffic throughout the country is to cease and we are t> 
face east in silence for one minute in memory of the boys who gave their 
lives in the great World War. 

THE PRESIDENT: This convention will be governed by that suggestion. 
As I understand it, for one minute we are to stand and face east. 

(Then for the space of one minute the convention arose and all present 
faced east in si’ence for the duraticn of one minute.) 

PRESIDENT CLARK: I think you all know of the Chicago Journal 
of Commerce. I take pleasure indeed in introducing to you its editor, who 
will give an address of welcome to us, Mr. Charles Lee Bryson. (Applau:e). 

Mr. Char'es Lee Bryson said in part: 

What I want to urge upon you to do is to get in touch with the people 
through the newspapers. That is the on'y way that I know of to get in touch 
with them, and make them understand the good work you are doing and the 
good intentions you have and in that way forestall all complaints, because 
if the peop'e should set up a how! for Congress to take charge of the canning 
industry, if you think that Congress does not think it is fully competent to 
run your caneries or anything else, or your business, why you put a few 
reisins in your mineral water and see what happens. Congress will run 
anything if you give it an excuse for putting its hand into it. 

Now, you gentlemen know a great many things that the peop'e do not 
underst-nd. For instance, out in my neighborhood there is a delicate:sen 
where I sometimes buy bakcd ham And I have paid ninety cents a pound 
for baked ham. Now, if the farmer that raised that hog ever got into my 
ne‘ghborhood and had to pay ninety cents a pound for ham off the hog that 
he had sold for maykte ten or nine or eight cents, if he sold it recently, ha 
would holler b'oody murder and you couldn’t b'ame him if he didn’t under- 
stand. 

The point is that hog was not all ham by a good lot. The packer that 
bought that hog and paid eight or nine or ten cents a pound, whatever the 
market price happ2ned to be, had to buy a lot of hair and bon:s and gr’stls 
and hoof and offal, stuff that he had to sell away below cost, and the two 
hams—I believe there are two that a hog yie'ds—the two hams that came 
from that hog that weighed maybe fifteen pounds apiece, when thcy wer? 
taken off ,and when they were put in the oven and baked they shruxk to 
about ten pounds apicce, they had to bear that burden of that portion of the 
hog that sold below cost. When you count all the low priced material t»at 
the packer had to buy. and all the labor that he had to pay for and all the 
profit of the men that handle it along the line. ninety cents does not seem too 
much to pry for clean, well-baked, boneess ham, but the farmer would not 
understand that if the packer did not tell it to him. 


If you don’t know your local editor get acquainted with him. You will 
probab!y find that he is almost human. He will understand your side of the 
case and he will tell the people because, unless it be the theater, I don’t 
know of an industry in the world that depends so absolutely on the public as 
a newspaper does. 


It seems to me if I owned a cannery I should go before the people 
through the editors of my !ocal papers and I should tell them the facts. I 
should awaken the minds of the people as to the exact sttuation. I should 
remind the people, because they already know in the neighborhood of can- 
neries what I pay for my raw material. I should remind them or tell them 
what my labor cost is. I should tell them what my overhead was, what my 
wholesale price was. I would tell them so much about my business that I 
would make them wonder why I could stay in business at all. I should try 
to have those pecp’e considcr me in the light of a public benefactor and 
that, gentlemen, is what I think you are, you men who in the summer tima 
bottle up the sunshine and tke odor and the flavor and the nutr:ment of th: 
fruits and vegetables and the things that we eat and put them in cans and 
save them for us and make it possible for us to have summer on the dinner 
tab’e all winter—I count you public benefactors and I welcome you t9 
Chicago. (Applause). 

PRESIDENT’S ADDRESS 


By Mr. Royal F. Clark, President Western Canners Association. 

We are now in the middle of the reconstructive period, predicted by all 
business men, but by far more serious to canners than they had antic‘pated. 
This period is now testing the ability, firmness and integrity of every canner 
in the industry. To stop or even hesitate spells disaster so that we must 
act; but let such action be only after calm and fair deliberation has convinced 
us of the correctness of the step we are about to take, 

I maintain that ours is the greatest industry in the wor!d today. I do 
not say this with any intention of boosting “our own stock” as is often said 
but because the facts will bear me out in this statement. We are con- 
servers cf food--the greatest prob'em of any nation. We do not ask, nor ar2 
we granted any legislative favors, but are governed and bound by the same 
laws that govern and control other industries. We have a right to be proul 
of our business because we are doing a service to mankind—the princip'e that 
must eventually govern all other lines of industry. We must at a'l times, 
however, guard our inherent as well as legal rights; failure to do this will 
not only bring disaster but prevent us from giving that service to our fellow- 
men that we have voluntarily offered to give. Our individual gains shoul! 
at all times be secondary in importance to service, and as has well been said, 
no gain should be permitted without service. 


At this point one outside of the industry might proper'y ask ‘What i3 
your chief problem?” To my mind the answer is an easy one—failure to 
dispose of our goods at a profit. I am not a socialist or an anarchist. I am 
a Republican. But I do believe the future of this nation rests upon the 
agriculturist and the laboring man, and that when farmers and conservers 
of food can no longer sell their product at a profit. and laborers cannot 
secure a fair compencaticn for their service, this nation will go down in ruin, 
I class*fy canners of vegetables as agriculturists and no one can present 
any argument to contradict this classification. 


The standard of wealth of any nation is measured by the available 
amount of food necessary to keep its citizens alive each day. Canners of 
vegetables, like farmers, are dependent entirely upon the soil and weather 
conditions. Crop failures are more disastrous to canners because they have 
the additional burden of preparation for canning. This fact has led every 
canner who operates his plant on a business-like basis to set up a reserve 
known as a crop hezard. It is to ba regretted indeed that many of the 
wholesale grocers either have not understood the hazard of our undertaking 
or have refused to take it into account in attempting to put over regulation; 
re'ating to future sa'es. Although there is a difference of opinion among 
eannr3, to my mind future sales are an absolute necessity, and to eliminat> 
this method of purchasing, in my opinion. would force one of two things— 
either the elimination from the industry of the smaller units or the amalga- 
mation of these same units with sufficient capital to enter the field of ware- 
housing and distribution. I do not want to see either. I want to see the 
eanner and distributor dealing on the same terms as of former years, each 
sharing a part of the hazard that changing seasons produce, 


What I have said is equally applicable to the question of guaranteed or 
pena'ty contracts. This sort of a future contract is absolutely impossible and 
w'll be impossible until the time arrives when season and weather forecasts 
are accurate and can be embodied into a written contract. The canner pur- 
chases his seed for next year’s delivery, executes a written contract whereby 
the seedsman agrees to sow seed sufficient of each variety to produce tho 
total amount sold based upon the seedsman’s average production for four or 
five years, and, in the event of the crop producing less than the estimatcd 
yield. is hound only to deliver his crop pro rata under all contracts executed 
by him. Had the seedsman entered into a guaranteed contract during the 
last two or three years, he would have wrecked his entire institution. 
Similar to the seedsman’s contract is the canner’s contract for future de- 
livery, and is the only fair contract for future purchase that can be entered 
int» between producer and distributor. In making this statement I have in 
mind the honest canner who fu'fils his contract. I am fully conscious of the 
many abuses that have grown out of this method of selling and purchasing, 
and have no objection to any rules, regulations or pena'ties that might be 
apvlicd in any particular, and I would like to say right here, that a large 
part of the antagonism of the wholesale jobber to the future contract may well 
be attributed to those dishonest canners who have not attempted to comply 
with that portion of the ordinary future contract—the planting of sufficient 
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NO MATTER WHAT YOU PACK, LOOK UP THE MONITOR. 


The splendid work done on the MONITOR Blancher has established it in the esteem of the Canner. 
If you need a Blancher for 1922 and want a hundred cents value per dollar, then you will buy a MONITOR. 
Its longer life makes it by far the cheapest machine on the market. 


HUNTLEY MFG. CO. SPECIAL AGENTS: 


Canadien Plant P.O.Drawer25 SILVER CREEK, N. Y. 


HUNTLEY MFG. CO., Ltd. snows Ltd. 
amuiton, mt. 
Tillsonburg, Ont. SUPPORT CANNED FOODS WEEK BERGER & CARTER CO. 


MARCH 1—8, 1922 IT WILL HELP YOUR BUSINESS pe enh 


ESTABLISHED 1861 


CALVERT LITHOGRAPHING Co. 


“THE MODEL SHOP” 


DESIGNERS AND MANVFACTVRERS 


LABELS AND CARTONS 


CH1caco. ILL. DETROIT, MICH. OMAHA, NEB. 


SUPPORT 
CANNED FOODS WEEK 
MARCH 1.--8 1922 
IT WILL HELP YOUR BUSINESS 
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acreage based upon experience to produce the amount sold, or the selling 
of an amount in excess of such expectation. I do not believe, however, that 
the wholesale grocer should change his policy in the method of purchasing on 
this account because I think that the cases are isolated and that it would be 
very easy for the wholesale grocer to select canners who know what a contract 
is and who will abide by its provisions and conditions. _ 

Appreciating the intensive interest of this convention in the recent reso- 
lution passed relative to the so-called “consent decree,” affecting the meat 
packers of this country, I desire at this time to make a short statement in 
reference thereto. Numerous letters received from the members of this As- 
sociation have led me to believe that there should be a further discussion 
in reference to such resolution. As president I do not want to inject into 
either the deliberations or final analysis of this subject too much of my own 
opinion, but prefer to let any action taken reflect the sentiment of the mem- 
bers. The recent resolution was passed at a special meeting of this Asso- 
ciation. My attention has been called ta Article 2 of the by-laws, which 
provides “Special meetings may be called at any time by the president or at 
the request of five members in writing, which call shall specify the purpose 
for which such special meeting is called” The call for the meeting of 
October 8rd did not specify, set out or refer to the contents of the resolu- 
tion which was submitted. In view of this situation, I think it must be 
held that the resolution is void, but, as it was passed by a unanimous vote, 
some. explanation relative to its passage is properly due at this time. 

The discussion at this special meeting centered around the present mar- 
ket conditions, and particularly the demand for canned food from the whole- 
sale grocer. In connection with this subject, a discussion followed relative 
to the evident unfortunate permanent change of policy with respect to future 
purchasing; the demand for penalty contracts where such ‘purchases are 
made, and the necessity of access to further means of distribution seemed 
to those present to be necessary. As has been said by one member of the 
committee, “The resolution = a spontaneous outgrowth of a general dis- 
cussion of the canning outlook|”’ 

I know of no antagonism or feeling against the wholesale jobber by the 
canner. Certainly there should be none. If what I have said relative to serv- 
ice is the correct and prevailing theory of today questions of difference ought 
to be handled and settled by conference committees, and the fullest confidence 
between the distributor and canner should at all times prevail. But it has 
been suggested that the channels of distribution do not longer consume our 
product at a profit and that we are now forced to dispose of the same at a 
loss. On the other hand, the wholesale grocer says he is purchasing all the 
consuming public demands. It is admitted by canner, distributor and every 
organization connected with food distribution that there is not sufficient 
canned food in this country today to answer the demands before next year’s 
pack, and yet many items are selling way below the cost of production. The 
canner naturally is seeking relief, and attempting to find the path that will 
lead him out of his wilderness. Is he to be condemned or commended for 
making this effort? 

It must be perfectly obvious that any change in the policy of the dis- 
tributor at this time will work a hardship to the canner. As I view it, the 
function of the wholesale jobber is and has always been one of warehousing 
and distribution for which he is entitled to his profit. We cannot dictate 
nor are we attempting to dictate the policy of the wholesale grocer, and I 
am making this reference to explain the feelings of the canner, his good 
faith having been attacked. Another question of great interest to the canner 
is the spread between prices realized by him and paid by the consumer. 
This spread is seemingly on the increase, and is not only retarding but is 
preventing the increase of consumption of canned foods. I do not believq 
that the wholesale grocer can be blamed entirely for this situation; neither 
can he say that the canner is not interested in distribution with these facts 
before him. 

I cannot bring myself to the conclusion that there ought to be a change 
even in face of what I have said. I recognize and believe I can appreciata 
some of the perplexing problems that have been incident to distribution 
during the past few years, and I fully realize that the canner is not alone 
confronted with difficulties. I still have faith in the present method, which 
is based at all times upon competitive buying. What we need is a confereace 
between canners and wholesale grocers where_we may discuss all of the 
problems relating to production and distribution, and, as an outgrowth of 
such conference, I am convinced there will develop a complete understanding 
which will mean co-operation end confidence between all factors. If we fail to 
reach a common ground upon which our industry can stand, then I will 
concede to the advocates of additional channels that we have reached a time 
in the history of our business when old ways will no longer serve us and new 
ways must take their place. However, I urge upon you careful consideration 
of any action you may contemplate; let it be taken only after you have 
weighed its importance and ultimate affect. 

National Canners Association. 

I would think this address incomplete and that I had failed to perform 
a duty resting upon me as a representative of the members of this associa- 
tion did I not refer to the National Association and its work for the canners 
of this country. Like all associations which have grown during the past 
few years and which growth has been occasioned by the ever-increasing pro- 
duction and demand for food, its activities ofttimes have been criticized. I 
would be the last person to maintain that this association has not madd 
mistakes, and likewise the last person to criticize its activities without a 
thorough understanding of the many perplexing problems it has been con- 
fronted with. No one can deny that this association has been fortunate in 
having at its head officers who represent the highest type of citizenship and 
loyalty, and who have endeavored at all times to serve its members. The 
present day problems prompted the officers of this association to organize and 
attempt to put in effect the inspection service and the advertising campaign. 
I have often said and now want to repeat. that had this movement been 
supported by all canners as well as those interested in the distribution of 
canned food as it should have been, it would have been a success. How- 
ever, I am equally confident that the large amount of money expended wa; 
not lost, but that on the other hand a foundation was laid for a greater 
consumpticn of canned food and that there was an actual increase in such 
consumption, the amount of which cannot be measured. In addition to this 
the consumer teday is far better posted on this effort than the canner prob- 
ably realizes, and while there is an apparent falling off in demand today, in 
my opinion had not this movement been made the canner would be in a still 
worse condition. 

The readjusted plan of membership of the National Canners Association 
is built on the experience of this effort and combines all of its good points, 
and in addition thereto will put the industry on a sound. scientific research 
basis,- which will assure the consumer a safe and nutritious product. It 1s 
a well known fact that the entire industry is under suspicion so for as the 
consumer is concerned, and until this suspicion is removed by scientific re- 
search it cannot be expected that the consumption of canned food will be in- 
creased to any material degree, 
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The redajusted plan of membership carries sanitary requirements that 
will be welocmed by four-fifths of the industry. Unless a voluntary step is 
taken on the part of the industry towards better sanitary conditions legisla- 
tion is sure to compel it. The National Canners Association has never been 
and is not now afraid of criticism based upon truthful facts; one-half truths, 


however, are worse than lies and those who indulge in them are to be meas- 
ured accordingly. 


Being a member of the board of directors, I hope you will pardon me if 
I say that they are composed of high class men chosen by nominating com- 
mittees composed of thirty-seven members scattered throughout the United 
States. Each state names its own representative. There cannot be a better 
representative form of government of any association than that of the 
National Association. I-believe that the association on the readjusted basis 
will grow slowly but surely. I understand it already has a sufficient mem- 
bership to guarantee its continuance. The only way, however, to make the 
association better is for each one to get in and help. Let there be plenty 
of criticism but let criticism be on a truthful basis and for the purpose of 
heel and putting into effect real constructive measures for the good 
of all. 

Canned Food Week. 


After considerable correspondence passing between the president of the 
National Canners Association and railroads, hotels, dining car service, retail 
grocers and wholesale grocers, the board of directors of the National Canners 
Association inaugurated a splendid plan for a canned food week in Novem- 
ber, 1921, to be followed each year, and I have the honor of having been 
nemed as Chairman of that committee and have, as my assistants, to bq 
known as territorial chairmen, Russel B, Kingman, of New Jersey; Jas. 
Anderson. of Utah, Bismarck Housells, of California, and L. A. Babcock, of 
Chicago. Mr. Babcock recently resigned and J, A. Lee has been appointed in 
his place. The enthusiasm which prompted the unanimous vote of the direc- 
tors as well as the enthusiasm shown on the part of the canners and dis- 
tributors immediately thereafter, pointed to a wonderful success of this 
movement. A short time after the appointment of the committee a meeting 
was held in Chicago attended by officers of the National Wholesale Grocers 
Association, the officers of the National Retail Grocers Association, and 
letters were received from the Southern Wholesale Grocers, all pledging 
their co-operation and financial assistance to the movement. It was decided. 
and I think wisely, to raise the fund necessary to put on the campaign by 
voluntary subscription, and, while prompt remittances were made by some of 
our allied industries, it is to be regretted that the canners themselves were 
very slow to take up the work or send in their subscriptions. A lack of 
funds compelled a change from November until March, the committee refusing 
to enter into any contracts calling for expenditures until the money was 
actually in the hands of the proper officers. Immediately upon the post- 
Ponement, numerous large canners complained to me by letter, that the 
change of date was a mistake for the reason that in March there would be 
no canned foods upon the shelves to offer to the public. No letters have been 
received recently. The necessity for the change in date is to be regretted at 
this time, and the advantages to be gained from a week of this kind are too 
numerous to permit me to enumerate, but I will refer to four: 


1. The advertising of canned food in general to the housewives through 
proper placards in all retail stores; 


2. The inducement on the retailer to offer special bargains during the 


week ; ; 
}. An organization between canner, wholesale jobber and retail grocer, 
working together for the one purpose of distributing canned food ; 


4. The possibiity of getting into consumption canned foods at the 1921 
cost before the lower cost goods of 1922 come on the market. 


I am not going to take any time in discussing these assignments for the 
reason that I believe that each proposition answers itself. The movement 
is now assured of success, and, regardless of the criticism that has been 
made heretofore, it is my plea that it be forgotten and that all put their 
shoulder behind it and help push it to a ful lusi the 
slogan be ‘$25.00 cash and $1.000 in co-operation.” Co-operation is far more 
important than the amcunt that may be raised. There was never a greater 
opportunity to advertise canned food than in this campaign. Large adver- 
tisers have voluntarily offered pages in numerous magazines, such as the 
Saturday Evening Post, which will save the industries thousands and thousands 
of dolars in national advertising and leave that much more for intensive work. 
In fact, expenditures for national advertising will not be necessary under the — 
present program, 

Each individual canner has an interest in this movement and the spirit 
of “Let George do it” must not prevail for each must shoulder an individual 
responsibility. Let each canner itnerview the retail grocers in his own - 
tory. Let him interest the local newspaper. In other words, let each canner 
assume some duty, and thousands of cases of canned food will be sold during 
the first week in March, 1921 

I believe the time has passed when canners can merely produce and be 
successful. As each year adds to our production we must find new consumers 
and teach new and old the story of our nutritious wholesome canned food. 
We cannot continue to leave this great undertaking to the factors of distribu- 
tion. We are crying for demand; we have an opportunity to create it. I beg 
of you, get hold of an oar and pull.” 

_I want to take this occasion to thank the members and Mr, Clapper, 
chairman of the traffic committee, who have done such excellent work relative 
to the adjustment of freight rates on canned foods to the Pacific Coast from 
the Middle West territory. This committee is still active and we may expect 
some relief within a very short time. This is peculiarly a subject for this 
association in that it affects those canners who reside within the territory 
covered by the association. 

I have attempted to point out some of the present problems and difficul- 
ties confronting the canners as well as some of the infirmities of our own 
individual canners. It is significant indeed that we meet on Armistice Day. 
and I want to make a direct appeal for harmony and a complete understand- 
ing between producer and all factors of distribution. I want to appeal for 
co-operation and confidence among canners, which can best be demonstrated 
by loyalty to associations. I makd a direct appeal to the canning industry 
of this country to work out their problems having in mind their undertaking 
to be of service to humanity. and I sincerely trust that we can continue to 
use the same channels of distribution and am convinced that our product ean 
be disposed of in this manner if the distributor is willing to permit the same 
custom and usages that have been in vogue for years to prevail, 

I recommend the submission of the differences between distributors and 
producers as outlined in this address to immediate discussion and action by a 
conference committee between the National Wholesale Grocers Association 
and a committee to be appointed from this association. Such conference com- 
mittee to report its findings to this convention. 
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Sanitary Cans 


And 
Closng 
Machine Heekin 


Cans 
Are Safe! 


@Canners need have no worry 
regarding the wisdom of using 
cans that are as time-tested aS 
are Heekin’s. 


First of All, 


@ From the standpoint of our twenty 
years of manufacturing experience, 
and from the standpoint of tests to 
which these cans have been subjected, 
they are absolutely safe. 


Consider Also the Quality 
of Metal Used 


The Heekin Can Co. 


Culvert, and New Sts. Cincinnati, O. 
“Heekin Can Since 1901” 
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<°"¥":écommend the approval and pledge of loyalty and service of this asso- 
Aeiation to the canned food week movement, 
“ I recommend the continuance of the traffic committee recently appointed 
© with directions that they continue their efforts to procure an adjustment in 
freight rates to the Pacific Coast, 
= I recommend that this association adopt a pledge of renewal of faith and 
“loyalty to the National Canners Association. 
* MOTION FOR APPOINMENT OF CONFERENCE COMMITTEE. 
MR. ANDERSON: (Utah). Mr. President, I move that we approve the 
’ president’s address and authorize him to appoint a committee from the 
tw Western Canners Association to meet with a similar committee from the 
” Wholesale Grocers Association and the committee appointed by the Wisconsin 
_ Pea Canners Association to discuss any and all important apparent differ- 
ences between the wholesale distributors and the canners and report back to 
« this convention tomorrow. 
5s HUNT: May-I ask if a committee - has already been appointed to 
»represent the wholesale grocers? 

PRESIDENT CLARK: I do not think so. I might make a statement in 
ixedund to that. I want to make this statement now, that I am advised by 
«the president of the National Wholesale Grocers Association that he will ap- 
point such a committee as soon as this association has taken action. I would 
+ like to add, too, for the benefit of the members, it not having been’ suggested, 
-and before the vote is taken, that unless there is an objection, if this resolu- 
“tion is passed, before the committee goes into conference with the committea 
*from the National Wholesale Grocers Association and the Wisconsin Pea 
©Packers’ Association, I will call an executive meeting of the Association. In 
“other words, we will go into executive session for the purpose of instructing 
“the committee that will be appointed. I make that statement before putting 
“the motion so that the members of this association will have it in mind, when 
.casting their votes. 

The motion was carried unanimously. 

‘ CHAIRMAN CLARK: While I have so many in the room and being so 
interested in the work of the National Canners Association, I am going again 
» to change the order of the program and take my friend Harry Strasbaugh by 
‘.surprise and ask him to deliver his address now. If you will come forward. 
-Mr. Strasbaugh. I want you all to meet Harry P. Strasbaugh, president of 
the National Canners Association. (Applause). 

THE THE NATIONAL CANNERS ASSOCIATION. 

. P. Strasbaugh, President. 

Gentlemen and siitnaeunne I have for some reason or other been im- 
bued with the idea for a good many years that the canning industry was in 
its infancy, and I have felt that if anything could be done in my feeble way 
~ to further the interests of this wonderful industry that I was willing to try 
Sea do my part to the best of my ability. The reverend gentleman who 
; opened the meeting and made the first address, impressed me with the thought 

‘that he gave you, that the man who planted the miles of cherry trees for 
. future generations to enjoy was a philanthropist. I am inclined to think, 
3 gentlemen, from what I have learned of the canning industry that probably 
that man that planted that wonderful row of cherry trees, sooner or later 
2 developed the idea that it was also his duty to put those cherries in her- 
2° metically sealed cans and keep them for years, until the consumer required 
© @very can of them for his individual use. Therefore, I believe that that was 
the origin of the canning industry. The man that produced the product 
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 TOMATO—*The Landreth” 


v 
Price $9. 00 per pound 
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realized that everybody could not get the advantages of that fruit when it 
was just right and it was ‘necessary to preserve that food so that none of it 
‘would be wasted. 

Therefore, gentlemen, I feel this morning, and I believe that you also 
feel, that the canner is as muck of a philathropist as the man Rag first 
thought of planting that wonderful row of cherry trees. 

Your second speaker, the editor of the Journal of Commerce, told you 
that although the hog sold for seven to ten cents a pound the peice of ham 
in the delicatessen shop sold as high as ninety cents a pound. I am still 
inclined to feel that the canner is more of a philanthropist notwithstanding the 
explanations that were made ky the editor of the Journal of Commerce, be- 
cause the canner does not have such a spread between his canning costs and 
shipping price as was indicated by that gentleman. 

I attended a meeting re¢ently of a few of the corn canners and at the 
wind-up of that meeting, after the average cost for packing corn for the eyar 
1921 was placarded an the blackboard—I think that average cost was 
somewhere near $1.01 a dozen for standard corn, and -yet at the wind-up of 
that meeting it was generally heralded among those present that canned corn 
at the present time was being offered in carload lots, in thousands of case 
lets, in fact. for 80 cents per dozen. Again I feel that the canner must be a 
a philanthropist to pack corn for a dollar a dozen and sell it for eighty cents 
a dozen, or, in other words, twenty cents per dozen less than the cost. 

Now, gentlemen, and especially my friends the wholesale grocers that are 
present, you must thoroughly appreciate, for I know you do, that it takes on@ 
hundred cents to make a dollar and if the canner continues to pack corn at a 
dollar a dozen and to sell it at eighty cents, the time will come when the 
corner will cease to be a philanthropist. 

These are reasons, gentlemen, why this meeting is an important meet- 
ing. The meetings of the Western Canners Association have always been im- 
portant meetings. Important problems have been faced and in some cases 
mastered by the association of the canners and the coming together of the 
canners from many states of the Union in order to attend these semi-annual 
conventions. These semi-annual conventions would not have been held seventy- 
five times if they had not been important conventions. And, gentlemen, I 
think in this day of reconstruction you will agree with me that this is one of 
the most important meetings of the Western Canners Association. 

This Western Association comprises a combination of a number of State 
Associations. The State Associations are most important, but, gentlemen, we 
have a national industry. You are a part of it. And for that reason it is 
essential that we have a National Canners Association. It is also essential 
as your president has stated so well that every canner support in his way, 
as well as he can, the efforts of that National Canners Association. That 
National Association is no better or no poorer than the support which it is 
given by the canners of ‘all associations, 

President Strasbaugh then spoke along the same lines as he did at Mil- 
waukee, and which was published last week. And then continuing said: 

t is my extreme pleasure to advise you that canners of upwards of 
26,000,000 cases have already paid their dues and are members of the National 
Canners Association under the new and revised plan and with those who have 
promised to pay as soon as they sell their goods and “their ship comes in” 
we have every reason to believe that the membership of the National Canners 
Association will rapidly grow to 35,000,000 cases and on to 50,000,000 and 
finally 75.000,000 cases under this new and revised plan. Why? Because it 
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VARIETIES OF TOMATOES. 3 

DELAWARE BEAUTY............ 5.00 4 
LANDRETHS’ RED 4.50 
CHALK’S JEWEL.............. 3.50 32 
EARLIANA............ 3.50 ? 
PONNY BEST ....... 3.50 
LANDRETH’S TEN 3.50 
GREATER 3.50 


OTHER SEEDS 


Beet Cucumber Cabbage Pumpkin Squash 
Okra Spinach Caulifiower Beans 
Snap Dwarf Lima Sugar Corn Peas 


The Landreths sell every Seed used by Canners and ask 
you before buying to write for prices. The Landreth’s 
’ prices will be found as low as such quality can be sold. 


D. LANDRETH SEED CO., 


BRISTOL, PENNA. 
Business Founded 1784 The Oldest Seed House in America 
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ATLANTIC CANS 


CANNED FOODS WEEK 


MARCH 1--8 1922 
DON’T FORGET THE DATE 


ATLANTIC CAN CO. 


JAMES F. COLE BALTIMORE, :-:-: MARYLAND. 


“BLISS” No. 22-N Automatic CanBody-Maker 


with the Patented Solder Horn 
Support is the Standard Body- 
: Maker of the Can Trade. : 


150 perfect can bodies per minute are turned 
out on this machine—perfectly formed and. perfect- 


ly soldered. It is adapted to the making of round, square, oblong or oval bodies, from 
24 to 4} inches in diameter by 2 to 54 inches in height. 


The patented Worm Solder Horn Support for the Roll Solder Attachment insures a 
ell soldered seam, free from leaks. 


E. W. Bliss Company 


Main Offices: BROOKLYN, N. Y., U.S. A. 
‘American Factories: BROOKLYN, N. Y. and HASTINGS, MICH. 


1857 ee FOREIGN SALES OFFICES and FACTORIES 1921 

LONDON, SRGLAD, Bee Pocock Street, Blackfriars Road, S. E, PARIS, FRANCE, 100 pa Victor-Hugo, St. Queen 
& CARTER COMPAY, Pacific Coast Representatives Los Angeles San Francisco 
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is founded on right, 

On arriving in Chicago this morning Mr. Shook handed me this telegram 
which I want to read to you, from Mr. Gorrell, who, I can assure you gentle- 
men, would have been with us this morning if he had not been sick, quite 
Sick last week, but the doctor would not permit him to leave Washington 
until the latter part of this week. It is possible he may be with us tomorrow. 

Mr. Gorrell wired Mr. Shook: 

“You can announce readjusted plan has actually paid up, the 
bills have been fina'ly approved and are in process of being paid, 
27,643,000 cases. This does not include hundreds of promises, many 
of which will be made good, which will undoubtedly run the member- 
ship well over 40,000.000 without the milk canners.” 

PRESIDENT CLARK: I do not need to thank Mr. Strasbaugh for this 
address. Your applause indicates that you approve of what he has said, and 
it is gratifying to me that you do approve of what he has said in reference 
to the National Canners Association work as well as Canned Foods Week. 

REPORTS FROM PRESIDENTS OF STATE AND SECTIONAL 
ASSOCIATIONS. 

_ PRESIDENT CLARK: We have on the program here quite a list of 
presidents from other associations. I will only give them about two minutes. 
* The state presidents expressed their greetings in short, snappy addrsesses. 

PRESIDENT CLARK: I will cose this session now and remember the 
executive session at 1:30 and the regular program at 2:00. 

Whereupon an adjournment was taken till 1:30 P. M. 

EXECUTIVE SESSION. 
FRIDAY, NOVEMBER 11, 1921. 

President Clark called the meeting to order at 1:30 P, M. 

(The proceedings were not reported). 

It was, however, moved and carried that the comment by W. J. Sears, 
upon request of W. L. Juhring, chairman of committee of the National 
Wholesale Grocers Association, be adopted as an expression of the canners’ 
objections to the proposed contract, as follows: 

W. J. SEARS: This proposed contract meets my approval except as 
noted below: 

Delivery Clause—This provides for an optional reduction in amount of 
purchase of 25 per cent. to be exercised by either the buyer or seller at some 
time before packing season. For all reduction of purchase made by seller 
below 75 per cent and terminating at 50 per cent, seller shall pay the buyer 
1 per cent of the purchase price for each 1 per cent of reduction. In any 
event, 50 per cent of the purchased goods must be deliverd. 

This clause is in conflict with the inherent nature of the canning industry. 
whose productivity is determined by the natural hazards which underlie and 
surround the growing of perishab.e human foods. It violates the principles 
and laws of nature, economics and morality. 

1. Legal contracts which define the rights and duties of the buyer and 

seller must conform to the nature of the products which are being bought and 
sold. For example: Contracts between the manufacturer of tin cans and 
the buyers thereof take into consideration the sources of supply of the raw 
material, the possibility of fires which may destroy the plants which fabri- 
éate the raw material, the possibility of a break down of the railroads which 
transport the finished or unfinished products, the possibility of the refusal 
of labor to work in the mines or factories or upon the rai:roads—thus pr-- 
venting the manufacture or transportation of these product In 
no can manufacturer will guarantee 100 per cent delivery of cans, or even 
a pro rata delivery. What they agree to do is this: ‘‘We will under all ihe 
conditions which confront us, make an earnest effort to execute al} orders 
and contartcts, but we cannot and will not legally bind ourselves to deliver 
any specific quantity of cans.”” The manufacturer of boxes, labels and all 
other canners’ supplies takes preciesly the same position, and offers the same 
type of contract. So also does the farmer who grows the green produce take 
the same position. How absurd it would be for him to guarantee to deliver 
100 per cent of a definite quantity of peas, corn or tomatoes. The hazards 
with which he must contend are even greater than those which affect the 
manufacturer of cans or boxes. There is no human power which may delay 
or eliminate the drought or flood or frost or pest. 
; I repeat, the essential and inherent nature of the products which are 
bought and sold determine the legality of contracts. The laws of nations and 
the decision of courts from the time of Roman jurisprudence, go all one 
way—to the establishment of one rule, which is that whenever the performance 
of a contract is made impossible by the intervention of conditions beyond 
the control of human agencies, such contract is illegal and yet this proposed 
contract, having the approval of the National Wholesale Grocers Association, 
proposes to bind canners under ruinous penalties to the performance of obiiga- 
tions which are beyond their control, or the control of any human being. 
What are the penalties set out in this contract in respect to non-delivery? 

1. That the buyer may cancel 25 per cent of his order. Thus, the 
canner may be asked to keep 25 per cent of his average normal output until 
packing season, and if cancelled, to own it as an unsold surplus, such a 
surplus constituting a potential threat upon market values. Here is an op- 
portunity for the rankest sort of conspiracy. Suppose 1.000 large buyers of 
canned foods should at packing time agree to cancel 25 per cent of their 
purchases. The unsold surplus thus developed would at once become a menace 
to the market vaiues which had been developed prior thereto. Such a pro- 
vision would give the buyer an advantage over the seller, resulting in possible 
injury to the seller. The buyer doesn’t need and isn’t entitled to any such 
advantage. The provision, therefore, is wrong economically and morally. 

2. ‘This delivery clause provides that for every 1 per cent reduction in 
adiwery between 75 and 50 per cent of the full amount, the canner must 
pay the grocer 1 per cent of the purchase price. For example: If the buyer 
purchased corn at $1.00 per dozen, and the seller delivered 50 per cent, of tha 
ecntract, the seller must pay to the buyer 25 per cent of the purchase price. 
In concrete terms, on every 1,000 cases so purchased, the seller would owa 
the buyer $500.00. At present values, this penalty represents about 25 per 
cent of the canner’s primary costs of manufacture. Therefore, the canner 
who entered into such a contract and was forced to make such a delivery, 
would face the complete loss of 25 per cent of his capital assets. We get 
the force of this penalty when we illustrate it. The canner who normally 
packs and sells 25,000 cases of standard corn would stand to lose under this 
contract, with the selling price at $1.00 per dozen, $12,500.00. No canner 
ean long survive and sustain such losses. He takes a long shot on an annual 
turn-over of his capital, and if he doesn’t hit the mark of profitable operation 
every other year, he is headed for trouble. It is quite bad enough if he is 
called upon to face a year of poor crops, and short deliveries. Short deliv- 
eries always mean reduced income, excessive overhead and little if any profits. 
If, on top of his misfortune due to causes beyond his control, he must suffer 
‘such penalties as are here demanded, he will cease to be a canner. 

8. Further, this proposed contract provides that at least 50 per cent 
of every purchase shall be delivered. This means, of course, that if the seller 


cannot make such delivery, he will be compelled to purchase the goods in thee 
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market, or compromise with the buyer, on a cash basis of compensation. If, 
for example, the canner could deliver but 25 per cent of his contract, the 
total penalized compensation to the buyer would on a normal pack pro- 
duced by a one line cannery, be so ruinous that no court of equity would ever 
allow it, because the true measure of award in the default of any con:ract 
containing the right to exact a cash penalty is the real and actual damage suf- 
fered by the buyer. In this case, the only real and actual damage which he 
could claim would be the loss of profits which might accrue upon the sale of 
the merchandise which was not delivered to him. For this reason. therefore, 
this feature of this contract, is not only illegal, but it is also immoral, since 
it seeks to mulct the seller out of money to which the buyer is not entitled. 
In this sense, it seeks to set up a penalty as a punishment for non-delivery, 
not a just and equitable compensation for damages sustained. 

poilage Clause—This contract provides a spoilage clause which seeks to 
bind the seller to guarantee and absorb all losses due to spoilage for a 
period of one year. My objection to this clause is that it places the entire 
responsibility for spoilage upon the seller. Except for spilage due to defec- 
tive containers or defective processing, this responsibility shou'd be share] 
by the buyer. Moreover, for several products, such as fruits, the guarantce 
period is too long. Such items should be gotten into consumption within six 
to eight months. Spoilage is often caused by improper storage and handling 
of the goods. This clause should be so modified as to give the seller the pro- 
tection to which he is entitled, 

Terms of Payment—This contract allows 2 per cent discount if 70 per 
cent of invoice is paid in five days, and the balance upon arrival and exami- 
nation of shipment, or 144 per cent discount if invoice is paid five days after 
arrival and examination. A discount of 2 per cent shou!d not be granted 
except for the prompt and immediate payment of invoice; 144 per cent dis- 
count only if payment is made in ten dayx The theory of discounts is to 
offer the buyer a substantial reward or inducement for prompt cash payment. 
If a prompt cash payment is not made. the buyer does not earn the discount 
and should not receive it. 

Certificate For Car Loading—This contract provides for a somewhat com- 
plex certification on the part of the seller that he has loaded each car cf 
goods in a certain, exact and particular way. I consider this a matter of 
adjustment between each buyer and seller. I do not understand that any p°-n- 
alties are provided for its fulfilment. It might result in needless controver y. 
I think on the whole it should be eliminated. 

Arbitration—The method of arbitration for the settlement of disputes be- 
tween buyer and seller is that provided by agreement among the National Food 
Brokers Association and the National Wholesale Grocers Associztion. This 
method from the beginning has been fundamentally wrong, because it doe; 
not provide direct representation of the canners upon the arb'traticn board . 
The method should be amended to provide for such representation, the c2nner 
arbitrator being appointed by the president of the National Cznners As33>- 
ciation, or by the president of the most convenient sectional or state canncrs 
association, 

Conclusicon—Such are my objections to this sales contract. 
require any serious examination of it to realize that it was inspired and 
framed for one controlling purpose: To prevent the crooked c>nner fr»m mi - 
treating the buyer of canned foods. It is formulated upon the assumption that 
all canners are rogues. It disregards the fact that 95 per cent of all can- 
ners are honest. It proposes to punish and penalize the entire industry in 
order to reach a few irresponsible individuals. It does not hesitate to threat- 
en honest and fair dealing men with financial ruin in order to catch and 
punish the crooks. 

I submit that this is not the way to do business with the canning in- 
dustry. I give notice that there can be no meeting of minds among thd 
canners and wholesale grocers upon a common ground of mutual helpfulnes; 
until this narrow and unfair point of view is given up. I give further notice 
that the reputable canners cannot operate their business and will not operate it 
on the basis of this contract, and if such a contract is forced upon them, they 
will be compelled, however much against their wish or desire, to do one of 
two things: Either to refrain from selling their products under a futur3 
contract, or seek new methods for their distribution. 

The Remedy—For the evils which unavoidably exist in the merchandising 
of canned foods, as well as all other products the remedy for them lies, not in 
creating and enforcing a criminal code which seeks to punish al! canners alike. 
but in pursuing a policy on the part of the buyer of placing his orders with 
those canners who responsib'e and reliable, and eliminating those who are 
crooked and dishonest. The careful canner wll also discriminate as between 
the straightforward buyer and the shifty one, since evils of merchaniising 
are not wholly on the part of the seller. There are other evils quite a; bal 
as the short delivery on a future contract. 

Further, the buyers of canned foods must come to appreciate and under- 
stand the hazardous character of manufacturing perishable and seasonabe 
food products, and the risks involved in any contract which proviles f-r their 
delivery before they are grown and packed. These buyers must be willing to 
assume their just share of the risks and hazards which are a natural! and in- 
evitable part of the canning industry. Until that is done we can never de- 
velor that spirit of co-operation and accommodation that ought to exist 
between the canners and whole sale distributors. 

SECOND SESSION. 
FRIDAY, NOVEMBER 11, 1921—2:00 P. M. 


President Clark called the Second Session to order at 2:45 P, M. 

PRESIDENT CLARK: I want to appoint as Commitiec on President's 
Address: Mr. J, E. Barr, of Minnesota; Mr. W. R. Roach, of Michigan; Mr. 
E. E. Cexhill, of Wisconsin 

Committee on Resolutions and Memorials—Mr. J. W. Hi! 
J. R, Stokely. of Tennessee; Mr. Paul Paver, of Chicago. 

PRESIDENT CLARK: At this particular time and at this convention we 
are indeed fortunate in having with us a representative of the National 
Wholesale Grocers Association, the president of that associati n. and I am 
glad indeed to have the opportunity to introduce to you Mr. J, W. Herscher, 
of West Virginia. 


It doesn’t 


1, of Iowa; Mr. 


ADDRESS BY MR. J. W. HERSCHER. 
President of the National Wholesale Grocers Association, 

Mr. President, gentlemen: This might be idered a wholesale grocers’ 
meeting in one sense of the word from the number of wholesale grocers I 
see here, and continuing, said in part: 

The subject uppermost today in the minds of those actively engaged in 
the food manufacturing and distributing trade is whether the government will 
propose a modification of the consent decree which was entered in the 
Supreme Court of the District of Columbia less than two years ago. This 
solemn covenant was not entered into hastily and without a due and serious 
realization of what its import was. Yet there is today both in and out of the 
trade a woeful lack of appreciation and understanding of just what was the 
significance of this proceeding. Our good friends from Chicago who have 
occupied the stage rather extensively during the past months did not enter 
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into this obligatin without knowing what they did. It will be recalled that 
the events leading up to the signing of this document dated back for many 
years. The government had instituted and was about to commence a vigor- 
ous prosecution against the aggregation of meat packers populariy and rightly 
termed “‘The Big Five,” after the most painstaking and thorough investigation 
to which any industry has ever been subject. Such investigation was com- 
menced by committees of Congress, then the Federal Trade Commission, acting 
upon direct orders from the President of the United States, and not upon the 
complaint of any individual or grupe of individuals, entered upon a searching 
investigation of the activities and practices of these companies and examined 
into every detail of their business. uncovering a story of such startling 
proportions that it was almost beyond belief. It laid bare facts of such an 
amazing nature that the Attorney General of the United States, the officer 
charged with the enforcement of the laws of this country, deemed it of 
sufficient gravity to warrant its presentation to a grand jury at Chicago, and 
he did not present facts which in his judgment constituted serious in- 
fractions of our criminal statutes. At this stage of the proceeding. and not 
befroe—at a time when the long and powerful arm of the government was 
about to fall upon the accused, they realized that discretion was the better 
part of valor, they humbly went to Washington—their very attitude an ad- 
mission of guilt and surrender—to negotiate with the Attorney General for 
the entry of this consent decree. The decree was then drawn up and signed. 
This all important and far-reaching prohibition was consented to, for what 
reason? Do you suppose for one instant that this gigantic aggregation of cap- 
ital and power was actuated by any philanthropic or altruistic motives? Do 
you imagine for a moment that this great sacrifice of a profitable and growing 
part of their business was given up because of any heartfelt conviction on 
their part that it was for the interest of the public or the producer? If 
such were their motibes, gentlemen, then they have been grossly maligned 
and irreparable injustice has been done them. I, for one, am unwilling to 
ascribe to this sagacious and efficient industrial machine any such idealistic 
sentimentality. No, my dear friends, let us not accuse them of any such 
lack of business judgment. The real answer is that they well knew and 
thorough!y appreciated the futility of combating the government’s arraign- 
ment and sought the haven of the decree because of their fear of more dire 
consequences if the people of this. country were fully informed concerning 
their methods of business and the goal for which they were striving. Neither 
can we accuse them of inexperience or lack of familiarity with the anti-trust 
laws of the United States, since they have frequently run afoul of these 
statutes and paid the penalty therefor. 

Let us pause for a moment to consider and examine the evidence which 
led to the consummation of this decree. We find that after the position of 
the packers had been firmly established and after they had secured practically 
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handling dajry products, such as butter, cheese and eggs: flour and cerea's, 
canned fish and other canned foods—in fact, all those products to which th; 
people would ordinarily turn when the price of meat had reached the point 
where demand would slacken. The interests of the public would perhaps : 
be affected if these packers had simply embarked on this undertaking of 
merchandising, but their purpose of this broad extension had for. its object 
complete control, from the source to the consumer. Their entry into the 
dairy industry was followed shortly by the acquisition of dairies nr) cream~- 
eries ; their entry into the grain business signalized the pu! 
of grain elevators; their entry into the canned food business edie the pur- 
chase of canneries. In 1917. in just one year, they were able to acquire the 
contro] of over seven canneries. And they did not stop at canneries, but went 
a step further and acquired the acreage of land on which the raw material 
is grown. 

Now consider the economic apa of the situation and examine them to 
determine where your int s lie and where our intersts as 
wholesalers lie, and where the intersts of the public lie. A long time ago 
when I read Adam Smith’s economic classic, one of his maxims struck me with 
peculiar force. In this book he tersely said that “the price of monopoly is 
the highest price that can be got.” A modern version perhaps expresses it 
better be the phrase “all the traffic will bear.””. Do you remember Armour’s 
boasted “flyer” in rice whereby in the space of one year he became the great- 
est rice merchant in the world, handling in that short period of time some- 
thing like sixteen millions of pounds of rice? I might mention in passing that 
the operation caused the price of rice to increase a mere 65 per cent. My 
end your patience are the only limits to the examples that could be cited. 

You perhaps think that the acquisition of a few canneries now and then is 
a long way from ly. Just for a moment consider the phe- 
nomena! growth of the see Brenig “It. took Armour, Swift, Morris, Cudahy and 
Wilson (formerly Schwarzchild & Sulzberger), less than twenty years to 
develop the most arrogant and thorough monopoly of the meat business. They 

grow pretty rapidly when they go after a thing. In 1916, Armour alone, so na 
$8. 500,000 worth of canned foods. Just one ear later they managed to do a 
little better and pushed that figure up to $16.000,000. In that same period 
the two largest wholesale grocers in the United States were able to do 
$8,500,000 worth of canned foods. Just cne year later they managed to do a 
supply of canned pineapples, they go to Hawaii and buy a few pineappla 
plantations and canneries. Their supplies of canned foods, relishes, condi- 
ments, sauer kraut and kindred products is assured through ownership and 
control of factories and packing plants. In order to insure an abundance of 
California fruits, they went to the trouble of organizing a farmers’ co-opera- 
tive canning company (the black is mine), in California, bought acreage and 


all they could hope for in the business of slaugh‘ ering live stock for food 
products, they turned their persuasive and conquering weys to other fields 
The had developed an efficient organization for the distribution of thoe 
products and by-products and had achieved a degree of control which they 
could not improve. They sought to utilize their facilities ,embracing branch 
houses and refrigerator cars for the distribution of unrelated food products. 
With what object was this done? To improve distribution in the interest of 
the grower, producer or canner—to provide a greater variety of food for 
the consumer at a cheaper price? No, their object was to secure control of 
these food commodities that ordinarily enter into competition with their 
meat and meat products, so that their ultimate goal was the domination of 
the entire food industry. You saw them enter extensively into the business of 
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d in that line of business. Enterprising, you say? Yes, they aro 
enterprising to an unheard of degree. and they have the money and the 
credit to do it with. Now, just how long can you withstand such enterprise— 
just how long will it take to engulf you in such a net? And when canneries 
and plants are taken over, they are usually taken over on their own term;. 
If this was done under the business conditions prevailing in 1917, do you 
believe that under present conditions —~ canners are in a positian ta deae 
with the packers at arm’s length? The ramifications of the system include 
many banks, so that if desired it is often comparatively a simple matter to 
apply some "judicious pressure at some point along the line. 

What benefit does the consumer realize from the fact that the packers 
are efficient and economical in the distribution of their meat products? We 
Pay no less for our meat today than we paid ten years ago, notwithstanding 
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the fact that the cattle-raiscr is complaining constantly of the low prices he 
gets for his livestock. I hope sincerely that you will be spared the experi- 
ence of the cattle raiser. 


The agitation and the great amount of propaganda which resulted in 
the proposal made late last summer for the modification of this decree secured 
by the government originated with the packers themselves. The most promi- 
nent exponent of this ambitious plan is Mr. Vernon Campbell, who, although 
ostensibly representing the California Co-Operative Canneries, in reality is 
undoubtedly a paid agent and representative of certaini packers. The Cali- 
fornia Co-Operative Canneries, you will be interested in knowing, is mort- 
gaged to the Armour interests for a large sum, and it would be doing vio- 
lence to the truth if we were to believe that the proposal was a spontaneous 
end genuine one emanating from the legitimate producing interests in Cal- 
fornia. As you know. the producers and canners of California have expressly 
repudiated Mr. Campbell and have informed the Attorney General that their 
experience with the big packer competition has been such that it is essential to 
their very existence that the decree be maintained, 


There has been so much misrepresentation and falsity in this campaign 
that it is difficult to believe that intelligent and progressive business men 
could be misled in such a disingenuous manner. Every known variety of 
chicane and subterfuge has been employed. The facts I have related to you 
can be verified by a reference to authentic and official governmental reports. 

Among the arguments put forth has been the one that it was due to the 
failure of the grocers distributive machinery that a more complete and ex- 
ensive absorption of the canners’ stock was not attained during the past 
year. You gentlemen are far too intelligent and well-informed to credit 
such deception. The past ear has been one of great difficulty and widespread 
depression in almost every activity, be it industrial or commercial, and no 
section of the country or of the world has been spared the harmful after 
effects of the war and post-war booms that occurred. An emergency was 
seized upon that happens but rarely and the resultant conditions were capi- 
talized before the government and ourselves as a reason for permitting the 
return of the Big- Five to the grocery business. 

In spite of their widely heralded resourcefulness, the packers’ return to 
the business can by no possible trick or device create any greater demand 
than the public makes for the goods. For every can of corn, peas or tomatoes 
sold by the packers, there will be a corresponding decrease in the quantity 
of the same goods distributed by the wholesale grocer with his vast army 
of salesmen combing the country, eager and willing to find markets for your 
products. Anything less would, for him, spell deliberate commercial suicide. 
Five thousand wholesale grocers engaged in an intensively competitive busi- 
ness with their collective judgment and experience born of a lifetime of clo-a 
contact with the subject, as against five gigantic financially powerful corpora- 
tions, well schooled in the arts of manipulation, formation of pools, division 
of territory and every scheme known to the exponents of monopolistic control 
and restraint of trade. In what domain does the future we!l-being of your 
industry lie? Have we among us men “‘so blind that they will not see?” 

Your industry has enjoyed a wholesome and steady growth founded on 
principles of fair-dealing. Your products are finding their way into more 
homes today than ever before, and the public’s demand will increase as you 
progress. The wholesale grocer, you will grant, has been a factor of no 
mean importance in your merited advancement. Such movements of con- 
structive growth as your proposed canned foods campaign to be inaugurated 
in the near future strike a responsive chord in us and you can count on our 
who'ehearted and enthusiastic support. 

I have been given to understand that there have been complaints in 
some quarters at the canned goods contract this season. Let me imprss 
upon you as emphatically and earnestly as I can that we have never tricd 
to overreach or take advantage of you or any untoward conditions that 
might have existed in your trade. I believe. as do my colleagues, in our as;o- 
ciation, in the maxim of doing unto others as I would want done unto me. 
I am sure I voice the sentiments of the entire membership of our association 
when I tell you that the wholesale grocer wants the same square deal from 
you that he is ready to give you in the conduct of our business. 

The struggle, gentlemen, is far more important than will permit of the 
injection of minor trade differences; it surpasses the petty mi:understandings 
thet are bound to occur. It deals with a problem so vital to use all that an 
error made now may take generations to correct. The issue is one of free- 
dom and democracy, the very preservation of our independence, as against 
privilege autocracy and monopoly in the most, important industry to the nation, 
The fruits of our decision will be visited upon our children. Let us pause 
calmly and dispassionately to consider the situaton. The rights of the weak 
and the oppressed hang in the balance. 

Now. in regard to this consent decree business, gentlemen, and a lot of 
other things, there are a lot of people in this country that feel that this is 
a quarrel between the wholesale grocer on the one side and the meat 
packer on the other. That is not the case at all. The wholesale grocer and 
all other citizens of this country sould be very much interested in seeing 
that the transportation lines of this country grant equal service and equal 
rates on like commodities. It is the preferential service which the meat 
packers of the city of Chicago have had from the transportation lines of this 
country that puts them in the powerful position they are in. And the action 
of the wholesale grocer in filing a complaint against the Director General 
of Railroads on July 1st. 1919, was for the very purpose of correcting the 
fau't that existed and which to some extent still exists. The Commission 
rendered a decision and stated that the line of the industry should be the line 
on which the basis of rates should be made. 

The Commission decided that we were entitled to equality of rates. They 
did not give us equality of service because in their decision they referred 
to the consent degree and inferred that because the meat packers were out of 
the general food business, other than the slaughtering of livestock, that all 
other contentions would be taken care of, and that might be the case. 

There is another thought that I would like to leave with you and that 
is this: You canners put up ycur foods in too many different style cans. 
I would like to suggest that every canner seriously consider the question of 
trving to eliminate a lot of these sizes of tin cans. For instance, you have a 
No. 2 and you may still have a shorter No. 2. Then you have a 2% and the 
2’s. When you stop to consider in all the Canadian territory and all the 
States west of the Rocky Miuntains the No. 2% can is used exclusively. I 
think a move on your part to make use of the No. 2% sized can universally 
wou'd be the means of bringing about better merchandizing conditions, 


Then there is another thought I want to leave with you and that is that 
living conditions in this country are changing. Up to ten or fifteen years 
ago nearly everybody lived in a home to themselves. They had a basement 
and possibly a fairly good sized pantry or they may have had storage room 
where they could store foods for several weeks or several months but at the 
present day and time people are crowding into kitchennettes and things of 
that sort, with the natural result that the daily purchase of foods are very 
small and limited. That, I think. has inoculated the retail merchant to a 
very large extent to the point that he does not like to buy futures any more 
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and he resists the desire of the wholesale grocer and his salesmen to sell 


futures. Naturally that is going to back the thing up all the way along the 
line and you folks feel that you are the goat. I merely mention that to 
give you something to think about. 

The next number on the program is Greetings from the President of the 
Canning Machinery and Supplies Association. They are very close to our 
association by reason of necessity. We are unable to run a canning factory 
without buying machinery but they have always been very friendly to us, and 
co-operated with us. Therefore, I am glad to introduce to you their 
President, Mr. Ogden Sells. (Applause), 


GREETINGS BY THE PRESIDENT OF THE CANNING MACHINERY AND 
SUPPLIES ASSOCIATION 


Mr. President and Gentlemen: It is true that we do have to be called 
in when a new canning factory is proposed and we are very glad that that is 
the case because we are very much like the wholesale grocer. We need a 
living, but we do not expect you to support us without we work for you. 
The fact that we have just come down from Milwaukee after a very 
strenuous effort up there trying to provide a little enthusiasm for building 
some more new factories is good testimony of the fact that we are and try to 
be a live bunch. 

As you are probably aware, the Location Committee has solved their 
problem for one more year, and we are going to Louisville. 

In Atlantic City we put on an innovation in the shape of a demonstra- 
tion if canned foods. Some of you men probably went up into the balcony to 
see it. I hope many of you did. It wasn’t all that it might have been 
perhaps and yet the results, as I understand them, have been surprising. 

Therefore, in considering the matter, the thought came home to me that 
if we could provide some opportunity some way, somehw for the individual 
packer to get a little sales punch into the convention we will bring-a vital 
reason home to him why he should come to the convention, why he ought 
to expect some good out of the convention other than the deliberations 
which can’t help but result in good, getting a view of the machinery and 
supplies and so forth, 

What I am trying to say is that in my mind we have lost a golden 
opportunity in the years gone by to tie up the front page publicity which 
this convention gets in whichever city it is held. with a consumer desire for 
more canned foods. It is true they read the reports of the meetings. They 
have seen the pictures of Walter Sears and Harry Strasbaugh and some other 
of the handsome fellows who are now in front of me, on the front pages of 
the newspapers. but the lady who buys the canned goods has not seen them, 
and the fact that those pictures are printed in the papers, the pictures as we'l, 
does not mean much to her. In order to get a man’s or woman’s interest in 
anything you have to show them. 

Now, what I say may not be true to a very large extent but at the same 
time we are none of us absolutely unselfish. You have got to show a man 
some personal gain in erder to get him thoroughly interested. You have got 
to let him realize that his order book is being filled by his efforts. 

Therefore, I proposed to our Board of Directors and I am very happy 
to say to you that they have endorsed the movement, that in planning our 
arrangement for the exhibits in the Louisville Hall, a twelve inch counter be 
erected along the aisle rail of every exhibit, the hall to be held open to badge 
admission only during the usual hours, up to 5:30, so as to limit the 
attendance to the actual delegates and visitors at the convention. 

I am now making the first appeal to you men to come in there and put 
your canned foods under your own label on th»se counters, get behind the 
counter, cut the samples, provide yourself with an order pad and at seven 
o’clock we will throw the doors open. We will operate the exhibits and we 
will bring Mrs. Louisville down there to talk to you. Now, a real salesman 
only needs just one thing and that is a prospect to talk to. If you don’t 
get the order it is your fault. 

It may sound like it is complicated, but it is simple. And if there is 
any real salecmanship in the canning industry, they will be down in Louis- 
ville prior to the convention arranging for window displays, getting a list 
of the retaij dealers that are handling their particular brand, and when 
Mrs. Louisville comes along that counter and looks at your samples, you 
have got a little story to tell her about your factory, about your-goods, the 
sanitary condition under which they are packed, how you buy your raw prod- 
ucts, what methods are used in cleansing and sterilizing the contents of your 
eans, and so forth, and on the back page you will have a list of the retail 
dealers where she can buy your goods; and if you are a real good sa'esman. 
she is going to go to one of those retail dealers and buy a case or two cf 
those goods. I can’t believe that everybody lives in apartment houses, so 
that they can’t buy in case lots. I believe the majority of the peop'e wou'd 
like to buy in case lots, if they could be assured of getting good goods. It 
is the old story in that regard. There are some tomato canners that can 
make thirty cans out cf the bushel, and there are others that only make 
fifteen. When the can is closed you can’t tell which is which. 

There is ancther benefit that applies to the canner that is not di:tr’but- 
ing in the Louisville territory. Through the space that will be given to him 
there will be opportunity to show his goods to ten or fifteen or twenty 
thousand Louisville people. I married a Louisville girl, boys, and I know 
Louisville is the best free-shown town in the world. (Laughter.) I tell you 
they will be down there so strong that we will have to have a police corion 
to keep them in line when they come in. 

But aside from that, the fel'ow that is going to get the direct benefit, 
that is going to sell Mrs. Louisville his goods—the fe'low like Jim Ander on 
out in Utah, who couldn’t possibly get into Louisville without he went on his 
reputation as a Mormon. (Lauzhter). He can get a benefit out of this 
thing. He can put his goods along that shelf. And if he has got poor peas 
and he walks over here and sees some good peas (excuse me, Jimmie) he i; 
going to perk up a little. 


There are a lot of these wholesale grocers that are going tno be with 


us this time, I hope. We always have a lot of brokers there. Let them 
come aleng and Irok at these things. too. Let them help us to put things 
over with such a bang that when the results are counted up in the who'esale 
grocery houses of Louisville they will be surprised to find the’r canned food; 
sales have doubled, 

Gentlemen, on behalf of the Canning Machinery & Supply As-oci-tion, 
take hold, all, and LET’S GO. (Applause). 

PRESIDENT CLARK: The next number on our program might be e7lled 
the connecting link between the canner and the distributor. He claims or the 
brokers claim they are very much abused. Now. the president of the 
Brokers Association is going to address you and when he gete up here you 
will see that he is some big link. Mr. Kroehle. 

GREETINGS BY THE PRESIDENT OF THE NATIONAL FOOD 
BROKERS ASSOCIATION. 


Mr. Kroehle said in part: It is my firm belief that when the whole- 
sale grocers take inventory the first of the year, their results will be gratify- 
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Chicago, Ill., July 14, 1921. 


CROP REPORT No. 3 


TO OUR CANNER FRIENDS: 


Crop reports now coming in from 
our field inspectors and travelers 
show disappointing conditions on 
Peas—some returns as low as five 
bags to the acre and different sec- ; 
tions very uneven in yield; other 
seed crops also suffering from the 
extreme heat and dry weather. 

Canners who are particular and 
want to plant good Wisconsin Peas 
should keep in mind that the total 
plantings of Seed Peas of canners’ 
varieties was very limited and the 
crop will be short. 

We are headquarters for choice, 
carefully rogued WISCONSIN : 
GROWN SEED PEAS. Write us } 
whenever you are interested in any 
kind of seed. We will be glad to 
quote you prices or give you the 
benefit of any information we have 
at any time. Let us hear from you 
frequently. LEONARD’S SEEDS 
make a better pack. / 


Chicago Ill. 


LEONARD SEED CO. 


6066606604 
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The Power of Color 
Makes Sales 
and Profits 


The power of color is brought to 
full development here at Color-Print- 
ing Headquarters. Packages are made 
entirely fit for their purpose. They 
instantly indicate the contents and 
do it in a way that invites ownership. 
Character! That’s the word that de- 
scribes them. That on the outside 
denotes the same on the inside. Come 
here for your 


LABELS, POSTERS 
WINDOW DISPLAYS 


You will get fine design, unerring 
choice of color, and craftsmanship 
that leaves nothing to be desired. It 
is true that we make the most labels. 
That indicates growth through merit. 
The quantity you may need is not 
material. We invite large orders or 
small ones. All have the same close 
attention and the price is made right. 


THE UNITED STATES PRINTING 
AND LITHOGRAPH COMPANY 


Cincinnati, 55 Beech Street 
Baltimore, 439 Cross Street 
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ing to themselves, and with this much to be desired result actually demon- 
strated by inventory figures, and it cannot be definitely known until that 
time, _— will be a distinct change in the attitude of the jobber toward 
the seller. 

It is most certainly reasonable to assume that a favorable inventory 
which can be expected by every jobber the first of January will cause the 
jobber himself to anticipate the year of 1922 with eagerness and desire for 
business and he will remove the restrictions which have governed the conduct 
of his business during this year, and he again will function as he has been 
accustomed to function in the past. To me this presents the most hopeful 
and most beautiful picture. With the jobbing trade operating in a normal 
fashion, the problems of the canner will disappear and the broker will again 
be able to function as he is expected to function. 

The wholesale grocrs and the retail grocers’ of my territory have the 
lightest stocks ever known at this period of the year. Wholesale grocery, one 
after another, has definitely set its goal on a stock inventory the fir t of 
the coming January, lighter than would seem possible in view of the vo!um< 
accomplished by them during the year. An extremly small inventory mzans 
two things; one, that the house could not have bought much of anything, 
and, secondly ,that not having much of anything they must buy some of 
everything immediately after the inventory, and every month thereafter. 
With the retailer having his cellar full of goods and the jobber having his 
enormous warehouse also ful of goods, you well know what might be ex- 
pected in the way of business during January, February and March. But the 
situation today is the direct opposite and the direct opposite in the way of 
business may confidently and surely be exp cted. 

The brokers of this country who amount to anything belong to ths 
National Food Brokers Assciation. If any broker anywhere does not belorg 
to our association, he should promptly take steps to become one of us or 
feel the accusation a just one that he does not wish to participate in the 
expense of association work, but steals a place under our umbrela and par- 
takes of benefits and security brought about by our association without par- 
ticipation in its expense. I urge you Ss to ider as your broker only 
those who belong to our association and to consider them a part of your own 
organization. 

ANNOUNCEMENT OF CONFERENCE COMMITTEE, 

PRESIDENT CLARK: The committee from this association is as fo!low;: 
Frank Gerber, Fremont Canning Co., Michigan; L. A. Sears, Warrensburg 
Canning Co., Illinois; W, C. Leitsch, Columbus Canning Co., Wisconsin; J. W. 
Deniger, Badger Canning Co., Wisconsin: W. J. Sears, Sears & Nichols Can- 
ning Co., Ohio; E, W. Virden, Gilman Canning Co., Iowa; J. A. Anderson, 
Morgan Canning Co., Utah; E B. Cosgrove, Minn, Val'’ey Canning Co.. Min- 
nesota; R. Dickinson, Dickinson & Co., Eureka, Illinois. 

PRESIDENT CLARK: Now we will come to order. We wi'l go on with 
the program. We omitted from the program this morning an address on 
How to Control Ravages of the Corn Ear Worm. I know many of yu ar? 
interested in the subject. Professor W, P. Flint, of the University of 
Illinois, will give this address. 

“HOW TO CONTROL RAVAGES OF CORN EAR WORM.” V 
By Prof. W. P. Flint, Chief Entomologist University of Iilinois. 


At the outset, that I may not make any false impressions, I wish to 
state that- as yet we have no proven, practical method for the control of tis 
insect. 

In talking with Mr. Burton, Mr. Trego and Mr, McCall, it was suggested 
that the ear worm was sufficient importance to justify the calling together 
of the canners and others interested, at some point in the central part of 
the state, for the discussion of this insect and methods of control. Largely 
through the efforts of Mr. Whitmer. of the Bloomington Canning Company, 
such a meeting was called at Bloomington on November 12, 1920. About 20 
canners were present at this meeting, together with members of the local 
county farm bureau and several men from the university staff. The past 
performances of this insect in this country, and the results of the control 
measures so far tried, were discussed. The conclusion reached was that if this 
insect could be controlled, it would be through the development of some 
“method of applying a poison dust to corn in the fields at the time the worms 
were hatching and entering the tips of the ears. Other suggested methods, 
such as fall plowing. early planting, the development of resistant varieties 
of corn, and the importation of parasites, had shown so little promise of con- 
trol in the past where they had been tried. that it did not seem worth while 
te carry on further experiments with them. The dusting method offered some 
possibilities. This method of controlling insect damage has recently reached 
a high state of development in the South, where the Federal Government has 
been carrying on extensive experiments for the control of the cotton boll 
weevil. This work has now reached a point where it has been found entirely 
practical to dust thousands of acres of cotton from three to five times per 
season. As funds of the Natural History Survey were not sufficient for car- 
rying on experimental work in 1921, it was suggested that this experiment 
be conducted jointly by the Natural History Survey and those canners who 
were interested. The following companies agreed to share the expense of 
the experiments: Milford Canning Company, Milford; Hoopeston Canning 
Company, Hoopeston; Gibson Canning Company, Gibson City; Dickinson & 
Company, Eureka. 

If dusting of corn was to be successful, three problems would have to bd 
solved. First, a machine had to be developed which would be capable of 
dusting a large acreage, which could be driven through fields of matura 
sweet corn without injuring the stalks, and which would at the same time 
apply the poison dust to the corn silks and drive this dust out with suf- 
ficient force to penetrate into the center of the tufts of silks. Second, a sat- 
isfactory poison dust for this work must be found. Third, a proper schedule 
for applying the dust must be worked out, this schedule, of course. depending 
on the 1 develop t of the corn ear worm. It was thought best to 
take the problem of the development of a machine to the Government labora- 
tory at Tallulah, Louisiana, where practically all of the work on cotton 
dusting machinery has been carried out The speaker visited this laboratory 
and spent about one week there, in examining the different types of cotton 
dusting machines, and formulating plans for a corn dusting machine, with 
the aid of Mr. Howard, chief engineer at the government laboratory and Mr. 
Coad, who is in charge of all the cotton dusting work in the south. 
for the machine as they were developed were then taken to the Ward-Love 
Pump Corporation of Rockford, Illinois, who are one of the largest manu- 
facturers of spray pumps and dusting machinery in this country. As this 


machine was purely for experimental work and was a new departure in- 


dusting machinery, Mr. Johnson, president of the Ward-Love Pump Corpora- 
tion, agreed to make the machine, charging only the actual cost of the 
material and time of mechanics emp'oved in the work. The machine was 
developed at his factory during the winter, several changes having to be 
made from the original plans. It was ready for field trial on July 18, 1921. 
The machine was accepted by a committee from the canners interested, shipped 
to Gibson City, and tried out in the fields of the Gibson City Canning Com- 
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pany during July. Mr. McCall. of that company, furnished all help neces- 
sary for carrying on the field work of this experiment. 

It had previously been decided to use a dust composed of 75 per cent 
calcium arsenate and 25 per cent superfine sulfur. This dust was selected 
because experimental work in several other states had shown it to give a fair 
degree of control for the ear worm when applied by hand to the silks. The 
sulfur had also been found to exert some control on the molds and fungi: 
which so frequently developed in the tips of injured ears. Careful watch 
had been kept of the deevlopment of the ear worm. The first dusting of 
the season was planned to be made on corn coming into fresh silk about the 
time that the second brood of the ear worm was due to make its appearance 
in the fields. It was not found impossible to keep strictly to this schedule. 
The application was started at the time set, but a heavy rain prevented 
the completion of the work on that day, and a break-down of the machina 
caused further delays, so that it was six days after the scheduled time for 
the first application of the dust before the work was actually completed in 
the field. Four plots of two and one-half acres each had been selected. It 
was decided to dust one of these plots five times at three-day intervals; the 
second, three times at five-day intervals; the third, two times at seven-day 
intervals; and the fourth to be left untreated. The delay in the initial ap- 
plication of dust, however, made it impossible to complete this schedule. As 
a result the first plot was dusted three times at three-day intervals; the 
second plot twice at five-day intervals: and the third plot was given but one 
application of dust. When this corn was ready for picking, careful examina- 
tion was made of 250 ears in the center rows of each of the plots, and the 
amount of injury by the ear worm was noted. These examinations showed 
that in the plot dusted three times at three-day intervals 62 per cent of the ears 
were infested by ear worms, 38 per cent were clean. In the plot dusted 
twice at five-day intervals, 72 per cent of the ears showed injury by the 
worms, 28 per cent clean. No notes were taken’on the plot given but one 
epplication of dust, as it was obvious that the benefit had been very slight, 
‘f any The check plot which was left untreated showed 91 per cent of the 
cars infested, 9 per cent clean Two hundred ears picked from consecutive 
hills in the center of each of the plots were then husked, and piled in 
separate piles in the factory. The plot receiving the three dustings showed 
not only a higher percentage of clean ears, but less damage to those ears 
- hich were infested, due to the fact that in many cases but one worm 
had entered the ear, while in the undusted plot two, three, or even four, 
worms had fed upon the corn. 

As this season was exceptionally favoreble for the development of the 
worm, and as this was pioneer work, we felt that the results obtained, while 
not as satisfactory as had been hoped for, were sufficiently encouraging to 
warrant a continuation of the eexperiment. Through the kindness of Mr. 
Whitmer, and the other canners interested this season. it has been to 
continue this work next season, and probably to extend it somewhat in that 
it has been planned to dust a larger number of plots and to use at least 
two dusts in the field work. 

I wish at this time to express my appreciation of tha help and 
co-operation of the cnners who have made this work possible. I would also 
appreciate any suggestions or criticisms that any of you may have. It is 
entirely new to all of us, and while we have tried to do our best to keep the 
work going well in the field and to develop the best machine and best dust 
possible, we realize many improvements could be made and that we need 
rll the help we can get if we are realy going to develop a method for 
controlling the insect which will be practical in the large acreages of sweet 
corn grown for your fastories. 

There is one thing that you might be interested in and that is the cost 
of this work. The total cost last season was about $1.95 per acre per 
application. That was counting the depreciation on machinery. labor and 
dust. If we have to make five applications that would make about $10.00 
per acre. If we can get a considerably better control this year than last year, 
why you probably know a little better than I do whether that would pay 
you or not. 

The dust was applied at the rate of about ten pounds per acre. The 
dust. costs 17 cents per pound, or $1.70 per acre for application. We were 
able to dust four acres per hour at a labor cost of 25 cents per acre. 

MR. GREEN: I would like to.ask the Professor this: This dust that 
was used in the spray, what was that dust? 

PROF. FLINT: I should have stated that. We used about 75 per cent 
calcium arsenate. That is arsenate of lime and 25 per cent superfine sulphur, 
that is, dusting sulphur. We used that sort of dust largely because of the 
work done in some of the other states where such a dust was applied by 
hand to the tips of the ears. where they went through the fields, tipped un 
the ears and shook the dust in there, that the sulphur had shown some 
fungicidal properties toward controlling some of the fungi that grow in 
the top part. of the ears. 

We found in our field work that we got no effect from that sulphur,. 
Next season we will use a straight calcium arsenic dust and possibly an ash 
slaked lime or gypsum dust. We use that in the boll weevil work and I. 
think we will use the same thing here. 

CHAIRMAN HILL: We will now hear from Mr. Clapper, the traffic 
manager of the Grimes Canning Company on the subject of Equalization of 
Mississippi Valley Freight rates, 


EQUALIZATION OF MISSISSIPPI VALLEY FREIGHT RATES 


By Mr. W. Clapper, of Grimes Canning Company, Iowa. F 

The first effort of your Traffic Committee was looking toward obtaining 
some measure of relief from our present high trans-continental (westbound) 
rates on canned foods, it having been found that the low rates qn canned 
goods being made by the water carriers from Atlantic ports to Pacific ports 
via Panama Canal was proving ruinous to the Mid-West States canners. For 
example, the water rate from Atlantic to Pacific ports was 75c per cwt. 
40.000 lb. minimum which plus a small rail haul from canning point to 
seaboard, marine insurance and incidental expenses was advanced approx- 
imately 25c per cwt. totaling $1.00 or 20c per dozen on No, 2 cans. While 
we in the Mid-West are compelled to pay to all the rail carriers 60,000 Ib. 
minimum, $1.50 per cwt. plus per cent war tax or 4% c per ewt. totaling 
$1.54%4 or approximately 3le per dozer, which adjustment, you will note 
has the effect of placing the Mid-West canner at a 50 per cent disadvantage’ 
in both rate and minimum carload weight or selling units. 

An investigation as to tonnage developed that in normal years the Mid- 
West States canners had enjoyed an annual tonnage to the far western 
markets of approximately 2,000 cars, which as previously mentioned, had 
practically slipped away from us account rate disadvantages, 

After several conferences with the trans-continental lines they named 
a rate of $1.30 per cwt, 60,000 on canned foods to Pacific Coast terminals, 
applying as a blanket rate from the Atlantic seaboard to the Missouri River 
territory. This figure, with war tax added, you will note, still left us 
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DEL MONTE the best known 
and most-called-for brand of canned 
fruits and vegetables in America 
‘and thus one of the 
most profitable 
for you to 
handle. 


San Francisco 


The other Machines in our complete 1 ne are 
just as good as our Double Seamers 


Label Pastes 


For Canners 


TINNOL The only. strictly neutral 
Paste for labeling ontin. Sticks 
on lacquered or plaintin. Pre- 
vents rust spots. | oes not affect 
the most delicate colors. Does not 
warpor Wrinkle the paper. Keeps 
sweet in any weather. All ready 
for use. 


LABEL GLUE 1608-CC This gum we 
recommend especially for use in 
the ERMULD WORLD and similar 
makes of bott'e Labeling machines 
for attaching labels onto bottles 


MACHINE GUM For labeling on 
glassand wood. Will resist mois- 
ture and keep your labels where 
you putthem. Will not affect 
gloss or stain delicate papers Al- 
ready for use. 


ARABOL LABELING MACHINE PASTE 

An adhesive of extraordinary 
merit. Much stronger than flour 
paste. Will keep in sweet condi- 
tion for more than three months. 
Made especially for the KNAPP 
BURTand MORRALmachines and 
all machines using flour paste. 


LIQUID PICK-UP GLUE No 3784-T A 
clean and highily concentrated 
adhesive, ready for use on the 
BORT and KNAPP and similar 
machines for difficult or varnish- 
ed labels. 


EXPRESS GLUE 2662-B This glue we 
recommend for the shippii g and 
labeling room for attaching labels 
by hand or brush to paper, wood, 
cardboard, burlap, ete. 


All of the above preparations are packed in 55-gal. casks, 33-gal- 


patrels. 10-gal. kegs and5-gal. 
CONDENSED PASTE POWDER 


kegs, 


One pound will make two gallons or 16 
a of pure white paste ready for use. 


Much bet:er, stronger and 


s moctler than flour paste. Made intwo minutes with boiling Water 
or live steam. No acid. Willnot stain. Can be used on KNAPP or- 


ot_er labeling machines. 


Packed iu 300-b. barrels 150-lb. barrels, 100-1b drums, 50-lb-drunis 


25-lb. drums, 10-1b. bags, 
ARABOL WHEAT PASTE POWDER. 


Made up with cod water. 


Two 


pounds will make 8 gallons of thin te ‘te or 2 gallons of heavy paste. 


Packed in 250-lb. barrels and 125-lb. b 


The Arabol Mnfg. Co. 


Largest Paste and Gum Manufacturers in the World 


100 WILLIAM ST,, 


NEW YORK 


Samples for Test on Request 


IF THE 


“Seal of Inspection”? 


Means Anything to You 


USE 


CHARLES M. AMS, President 


Max Ams Double Seamers 


THE MAX AMS MACHINE CO. 


101 Park Avenue 


New York City 


Chicago Office 


20 E. Jackson Boulevard 
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THE TRADE COMPANY 


A. I. JUDGE ° Manager and Editor 
Baltimore and Commerce Sts., Baltimore, Md. 
Telephone St. Paul 2698 


THE CANNING TRADE is the only paper published exclusively 
in the interest of the Canned Food Packers of the United States 
and Canada. Now in its 44th Year, 


TERMS OF SUBSCRIPTION. 
Payable in advance, on receipt of bill. Sample copy free. 


Extra copies, when on hand, 10 Cents each. 
ADVERTISING Rates—According to space and location. 
Make all Drafts or Money Orders payable to THE TRADE Co. 
Address all communications to THE TRADE Co., Baltimore, Md. 


Packers are invited and requested to use the columns of THE 
CANNING TRADE for inquiries and discussions among themselves on 
all matters pertaining to their business. 


Business communications from all sections are desired, but 
anonymous letters wil] be ignored A. I. JUDGE. Wdi*er. 


Entered at Postoffice, Baltimore, Md., as second-class mail matter 
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EDITORIAL JOTTINGS 


Such beautiful peace and quiet and contentment reign over 
the industry, or are supposed to, since the about-face of the can- 
ners upon the Packers’ Consent decree controversy, that we have 
not the heart to disturb it, although there are many things in 
connection with the action of the Conference Committees that 
offer temptations. 


It is noted the grocery journals are jubilant, if not gloat- 
ing, over the change of front of the Western Canners Association, 
and they all picture a procession of wholesale grocers, retail 
grocers, canners and brokers, arm in arm, bearing olive branches, 
with peace, happiness and good will beaming from all coun- 
tenances, and great rejoicing over the narrow escape from the 
dreaded and all-devouring monster trust of the Five Big Meat 
Packers. Although the action of the canners was wholly one of 
expediency, still we have not the heart to destroy such a picture, 
but on the contrary, we hope sincerely that it will prove true, 
lasting and all that it pretends to be. 

This day in Washington the hearings will begin, and there 
the decision which will really settle the dispute will be made. 
Make no mstake, the most powerful interest, or at least the most 
powerfully presented side, and not the poor, dear puublic, will win 
the decision, because the poor, dear public rarely or never has 
anyone to represent it. But the antics of the clowns, dressed as 
dragons and octopuses to scare the public into the belief that the 
Meat Trust wants to devour them, are so ridiculous as to dis- 
gust thinking men. The question is so serious, however, that it 
should not be passed over with this levity. If the consent decree 
is maintained, then we may consider that a precedent has been 
set up, and we may expect to see the Government restricting 
not only the meat packers, but the fruit and vegetable canners 
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and every other line of business. And how will the wholesale 
grocer feel when he is told to sell only groceries and discard all 
other lines; the retailer to throw out of his store all else but 
groceries; the shoemaker that he must not make shoe-strings 
since that is “a related line,” and so on down through all con- 
current businesses, since what is sauce for the goose must be 
sauce for the gander. Once begun with this sort of Govern- 
mental interference, where will the end be? This Washington 
hearing is of interest and importance. 

Ex-President Sears’ shredding of the obnorious future con- 
tract as presented by the wholesale grocers, and which he did in 
the executive session of the Western Association, was so fine and 
plausible that even the wholesale grocers asked that it be pub- 
lished. His arguments left them without a foot to stand on, and 
the wholesalers present acknowledged it; but we wonder if all 
wholesalers will as willingly do so? ‘ 

What has become of the 100 per cent guaranteed contract? 
A short while ago when we branded this kind of a contract as 
immoral, and fought against it to protect the canners, we were 
berated right handily by canners as well as others. Now there 
seems no one so poor as to do it honor. Mr. James Moore, of the 
New York Canners Inc., and vice presedent of the National Can- 
ners Association, in his address before the Western Association, 
said: “Only a colossus of industry, with heavy reserve stock in 
storage, could undertake to furnish an adequate supply of “spot” 
canned foods, or guarantee the delivery of 100 per cent of the 
volume of normal future purchases.” And the wholesale grocers 
at Chicago saw the light on this, too. 

The Passing of William Moore—Thursday, November 17th, 
the canning industry lost one of the truely great old man of the 
industry. That day, at his home in Hoopeston, IIl., there passed 
to his reward, William Moore, in his eightieth year, beloved by 
all who knew him, and now mourned by the whole industry. Mr. 
Moore had been a canner for years; was president of the Illinois 
Canning Co., Hoopeston, and interested in other nearby can- 
neries, and was always a worker for quality and in the upbuild- 
ing of the canning industry. He had been taken sick but a week 
before, though the attack was not considered dangerous, and his 
death was, therefore, a shock to his family and friends. 

Mr. Moore had been a resident of Hoopeston since March, 
1865, had been its mayor at one time and always interested 
in the development of the section. He served through the Civi) 
War with distinction, retiring with the rank of captain. At it 
termination he moved from Ohio, his native State, into Illinois, 
and from then on helped materially in the development of his 
section. He was interested in the old Union Can Co., which 
later was taken over by the American Can Company; was inter- 
ested at the time of his death in the Moore & McFarren Box 
Company, of Memphis, Tenn., and had always taken a particu- 
lar interest in the development of his city’s public institutions— 
the schools especially. As a result of his local efforts Hoopeston 
felt his passing as one of the fathers of that city. Speaking 
of his death The Chronicle-Herald, of Hoopeston, said: 

“It is impossible to estimate the scope of Mr. 

Moore’s accomplishments. The benefits of his enter- 

prises are far-reaching, furnishing employment to many 

hundreds of workmen and promoting prosperity in vari- 

ous communities. Endowed by nature with a sound 

judgment and an accurate, discriminating mind, he had 

never feared that laborious attention to the details of 
business so necessary to achieve success, and this es- 
sential quality had ever been guided by a sense of moral 
right which tolerates the employment only of those 

means that will bear the most rigid examination, by a 

fairness of intention that neither sought nor required 

disguise. 
It is but just and merited praise to say of Mr. 

Moore that as a business man he ranked with the ablest 

as a citizen he was honorable, prompt and true to every 

duty, and as a man he had the honor and esteem of all 

classes of people. His death is a distinct blow to the 
community.” 

Life is worthy while, when dying, you leave such a legacy 
in the minds of your fellow-man as the above indicates,’ and 
after knowing Mr. Moore the number of years we have, we can 
say that the whole canning industry feels as does Hoopeston over 
his loss. 

As we have intimated, Mr. Moore has always been high in 
the councils of the canners’ associations. He has been a direc- 
tor in the National Canners Association and was president of 
the Western Association in 1914-1915. All men had come to 
look upon his views with deep consideration, and his advice was 
widely sought. The industry has lost one of its stirling char- 
acters, and is the poorer because of it. 
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: thing in Everywhere 


An Ideal Viner FEEDER with Distributer 


On Every Viner is Economy 


No viner can do satisfactory work when its beaters 


are obliged to work on heavy mats or bunches of vines. 


Separation of the vines by the feeder is, therefore, 
essential to best results. 


Hamacheck Ideal Viner Feeders with distributer are 
the only feeders that thoroughly separate the vines. 
The savings effected, over the use of any other viner 
feeder, are so large that it is not unusual to hear pea 
packers say that Ideal Viner Feeders more than save 
their cost each season. 


Patented in U. 8. 
Canada and France 


OVER 1500 IN USE 


FRANK HAMACHECK, Kewaunee, Wisconsin 


Manufacturer of IDEAL VINERS, VINER FEEDERS and CHAIN ADJUSTERS 
ESTABLISHED 1880 


CAMBRIDGE, N. Y. | 
>. 
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+CALIFORNIA MARKET 


A Brief Review of the Important Conference of Canners and 
Fruit Growers—New Standards for Tomatoes Promised 
—Immense New Orchards Planted—New Fig 
Products—A Further Word About Tin- 
plate—Other News Items. 


San Francisco, November 25, 1921. 


That Important Conference—An important conference of 
canners and preservers of California fruits and vegetables was 
held at Hilgard Hall, at the University of California, Berkeley, 
on November 17, in connection with the opening of the second 
annual fruit show at the College of Agriculture. The fruit 
display, which was quite an extensive one, was prepared by the 
students and faculty of the horticultural divisions of the Uni- 
versity, Realizing the importance of the conference, the Can- 
ners’ League of California urged as many of its members to 
attend as possible, with the result that more than one hundred 
and fifty were present at some of the sessions. 

Preston McKinney, secretary of the Canners’ League of 
California, presided at the morning session, and stated that 
the conference had been arranged so that canners might learn 
of some of the latest developments in the art of preserving 
from men who were spending their lives in research work, and 
also that the professors might have the benefit of the experi- 
ence of the practical men in the industry. He suggested that 
it was very possible that the conference might eventually de- 
velop into a short course for canners at the University. 


Prof. C. H. McCharles, of the Pure Food and Drug Labor- 
atory, was the first speaker, and discussed the topic of ‘“‘De- 
termination of Solids in Tomato Products.” He stated that the 
new standards of the Government would soon be in effect, and 
that all canners of tomatoes shipping their products outside 
the State would be called upon to observe them. In a graphic 
manner, with blackboard illustrations, he showed how a lack 
of control of the percentage of solids in tomato products can, 
and often does, cost packers large sums of money, particularly 
when the cost of tomatoes is high. Many contracts now call for 
a certain concentrate, he said, and if packers exceed this, they 
are throwing money away, while if they do not come up to it 
they stand the danger of having their contracts broken in the 
event of a falling market. 

He then launched into a description of the various methods 
of determining the total solids, and pointed out some of the 
faults and disadvantages of each of these, with special refer- 
ence to some of the mistakes that canners were likely to make 
in their testing rooms. His talk was concluded with a discus- 
sion on the relationship between specific gravity and total solids. 

W. V. Cruess, of the University of California, was the next 
speaker, his topic being ‘New Fruit Products.” He prefaced 
his talk with the statement that during the past two years 275,- 
000 acres of new fruit trees have been planted in this State, 
and that it was imperative that new markets be found at once. 
Good progress has been made in this direction along certain 
lines, he said, but there remains much to be ddne. 

In describing the work of the food products laboratory 
at the University, he stated that it was divided into three parts. 
The first was, naturally, that of teaching, there always being 
large classes interested in this work. The second branch of 
activity was that of extension work. Canners and preservers 
are assisted in their plants in working out problems, services 
being given free, after traveling expenses are paid. Letters 
are written on various topics, and journal articles and bulletins 
are prepared. The third activity has to do with investigations, 
and at present, Professor Cruess pointed out, the laboratory is 
hampered in this respect through a lack of funds, there being 
but three men on the staff, when work was in sight for a dozen. 

The speaker then told of the work that was being done 
along the line replacing imitation fruit drinks with true fruit 
beverages, and explained how various fruits were being handled 
in the experimental work under way. He suggested that the 
canning of fruit juices was an interesting possibility, and that 
this seemed: especially promising in the case of second-crop 
grapes, of which there is a large tonnage, and which comes on 
after the regular fruit-canning season. He suggested that 
canned pectin and jelly stock also offered possibilities. Pow- 
dered fruit juices, canned salad and like products were also 
suggested as possible outlets for fruits in which canners might 
become interested. 
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The next speaker was E. W. Moorhead, of Fresno, who 
spoke on ‘‘New Fig Products,” a subject which commanded the 
close attention of all. He stated that the output of figs in this 
State would soon be trebled and that greatly enlarged markets 
must be found. The organization of fig growers, with which 
he is connected, has erected two canning plants in the San 
Joaquin Valley during the past year, and has made a pack of 
about 14,000 cases, of which more than 11,000 cases have 
already been sold. He explained that the purpose of the asso- 
ciation was not to control the market, but simply to develop it. 
When a demand has been created for fig products, he said, it 
was the purpose of the association to have the actual canning 
and marketing handled by established canners, He explained 
the processes used in packing and the grades put out. Buyers, 
he said, are demanding the small sizes, the idea being that 
hotel patrons and others will prefer a service of two or three 
small figs, rather than one large one. The sizes handled run 
from 30 to 60 to the gallon. A laboratory is maintained at 
Fresno, and much research work is being done. One feather in 
the cap of fig growers, he said, was the fact that the National 
Association on the Prevention of Tuberculosis has adopted Cal- 
ifornia figs as a food for undernourished children. 

j In the absence of C. S. Ash, of San Francisco, Professor 
Cruess led the talk on ‘‘Corrosion of Tin Plate,’ and it devel- 
oped that this was of great interest to many of the canners 
present, The speaker declared that considerable losses had 
been sustained by packers of apples, and suggested as reasons 
the presence of air, slack filling and the lack of proper adjust- 
ment of double seamers. In the case of canned pumpkin, lac- 
quered tins were found to be effective against corrosion, but 
these have not been proof against acid fruits. He stated that 
trouble had been experienced in canning fruit juices, unless 
great care was taken to exhaust thoroughly, and stated further 
that California canners have had considerable trouble in pack- 
ing water grades of fruits. He described quick cooling as being 
an important factor, and said that in this respect California 
canners were very careful. Leslie Smith, of the Kings County 
Packing Company, took part in the discussion that followed, 
and reported having had trouble with the lower grades of fruit 
packed. He inquired whether or not the trouble lay with the 
paper gasket, and a difference of opinion developed. 

The afternoon session was presided over by Mr. Leslie 
Smith, in the absence of Preston McKinney, and dehydrated 
interests had their inning. A. W. Christie, of the University 
of California, spoke on ‘‘Developments in Dehydration in Cali- 
fornia,’”’ and prefaced his remarks with the statement that the 
output of California fruits will be doubled within five years. He 
stated that there were more than two hundred dehydrators in 
California, some with a daily capacity of 75 tons a day, and de- 
scribed some of the model plants. He declared that in some 
instances dehydration was proving cheaper than sun drying. 

Other speakers on dehydration were D. F. Nichols, of the 
United States Department of Agriculture, who spoke on work 
in the Eastern States, and G. B. Ridley, an engineer connected 
with the Heinemann Pearson Company, of San Francisco. The 
latter suggested that canners might make use of dehydration 
equipment to handle some grades of fruits now packed in water 
and to care for various cannery by-products. 


C. C. Thomas, of the United States Department of Agri- 
culture, spoke on the jujube, or Chinese date, now being suc- 
cessfully grown in California. Samples of this fruit were dis- 
tributed, and its qualities proved quite pleasing. 


E. L. Overholser, of the University of California, spoke on 
“Varieties of Fruits for Canning and Preserving,’’ confining his 
remarks largely to a discussion on new varieties. Clapp Favor- 
ite, Anjou and Bosc pears, new in this State, were given atten- 
tion, and new varieties of plums and strawberries were also 
discussed. 

A talk on cold storage was made by S. A. Bjarnason, of the 
University of California, and J. H, Irish discussed ‘‘Fruit But- 
ters,’”’ and the possibilities of building up a large demand for 
products of this character. 

The evening program was given over largely to a talk on 
bacillus botulinus in its relationship to preserved foods. The 
discussions on this subject were led by Dr. E. C. Dickson, of 
Stanford University, and Dr. K. F. Meyer and Dr. I. C. Hall, 
of the University of California. “BERKELEY.” 


SOFT-HEARTED LANDLORD 


“Why do you object to children in your apartment-house?” 

“As a matter of kindness. People who are raising families 
can’t be expected to pay the rentals I require.”—Washington 
Star. 
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Wanted and For Sale. 


This is a page that must be read each week to be appreciated. 
what is offered here, but it is possible you will be a dozen times in the year. 
your opportunity your time is lost, together with money. 


You are unlikely to be interested every week, in 
If you fail to see and accept 
Rates upon application. 


For Sale—Machinery 


FOR SALE—lIn stock for immediate shipment— 
Boilers, Engines, Pumps, Tanks and Stacks; new and re- 


built. Address Louis A. Tarr, Inc., 203 W. Conway St., 
Baltimore, Md. 


FOR SALE—200,000 No. 2 Sanitary tins and tops litho- 
graphed Washington coffee, in original cases. H. Greene, 
- United Welding, Nott and Vernon Ave., Long Island City, N. Y. 


FOR SALE—Two Standard Hawkins Cappers, 
with Hawkins Continuous Can Wipers, in good condi- 
tion, at $500.00 each; also, Two Ayars Improved Rotary 
Sanitary Briners at $100.00 each, f. 0. b. Bay St. Louis, 
Miss. Prices named include crating. Terms are cach. 
Address Box A-919, care of The Canning Trade. 

FOR SALE—BOX NAILING MACHINES 

Two Morgan 8-track Box Nailers, $475.00 each. 
One Morgan 6-track Box Nailer, $400.00. 

One Doig 5-track Box Nailer, $275.00. 

One Morgan 4-track Box Nailer, $250.00. 

One Morgan 3-track Box Nailer, $225.00. 

Chas. N. Braun, 825 Calhoun St., Ft. Wayne, Ind. 


Machinery— Wanted 


WANTED—Two Used Elgin Mason Screw Capping 
Machines, in good condition ; state price and size of caps 
chucks are made for. Address Box 419, Kansas City, 
Missouri. 


WANTED—One or more Second-hand Single Port- 
_ Retorts. Address Box A-920, care of The Canning 
rade. 


WANTED—Used Double Glass Hot Bed Sash, also 
Single Glass Cold Frame Sash. Address Box 97, Green- 
field, Indiana. 


For Sale—Factories 


FOR SALE—A fully equipped canning plant in operation for 
all lines fruits and vegetables, 60 horse power boiler, 20 horse 
power engine, railroad siding and two good wells. Inquire A. G. 
Gentz, Lineboro, Md. 


FOR SALE—Fully equipped Canning Plant in the 
South for Oysters and Shrimp. Operating now and 
has been for the past twenty-seven years. Selling on 


account of retiring from business. Write Box 1198, 
Jacksonville, Fla. 


FOR SALE—Canning Factory in New York State, 
with private siding; equipped to handle peas, string 
beans, beets and tomatoes. Ample water supply and 


good drainage. For price write Box A-921, care of The 
Canning Trade. 


~~ FOR SALE—Principal interest in a good canning 
factory located in best tomato section of Indiana. 
Write Postoffice, Box 24, Greenfield, Ind. 


_ FOR SALE—Canning Factory in New York State, with 
private siding; equipped to handle Peas, String Beans and To- 
-matoes. Ample water supply and good drainage. For price 
write O. P. Co., care of The Canning Trade. 


FOR SALE—A New Jersey Cannery—brick store houses, 4 

. boilers, 400 h.p. capacity; 1,450 acres of land. Two railroads; 

land adapted to growing Tomatoes, Peas, Beans, Beets, Pickles, 

Peppers, Squash and Pumpkin and Corn. A bargain with.a won- 

derful opportunity. For details address Box A-922, care The 
Canning Trade. 


HELP WANTED. 


WANTED—Young man with some knowledge or in- 
terested in the canning business who has, or can secure, 
twenty-five to thirty-five thousand dollars to become interested 
and manage under supervision, the canning of a new specialty. 
Success assured. A permanent position as well as good 
returns on investment. Do not reply unless you have the 
capital. Address Box B-913, care of The Canning Trade. 


WANTED—We have an opening for a high-grade canned 
foods salesman who has had factory experience packing Corn, 
Tomatoes, Peas and Beans. The proposition is to sell goods when 
the packing season is not on and act as General Traveling Super- 
intendent of several plants during packing time. For a high- 
grade man with clean record and who can produce results both 
in the sales and manufacturing end, a good future with a first- 
class concern presents itself. Address Box B-923 care The 
Canning Trade. 


WANTED—Who can use my services beginning January 
1st, 1922? Have had broad experience selling goods to the gro- 
cer, jobbers and canners in the Middle West, and understand the 
handling of merchandise brokers catering to the above indus- 
tries. None but thoroughly responsible concerns need reply. I 
will gladly furnish satisfactory credentials, and will treat all an- 
swers to this ad in strict confidence. Prefer making Indiana my 
headquarters. Address Box B-925, care of The Canning Trade. 


MANAGER 


Is there a Canning Company, or an organ- 
ization contemplating the establishing of a . 
canning factory, that is in need of a real, 
live, energetic Manager; a man who thor- 
oughly understands the business and is an 
experienced executive? If there is, I should 
like to hear from the interested parties. 


Have had twenty years’ business experi- 
ence, fifteen of it in the management of can- 
ning plants. Can construct and equip plant, 
and am capable of directing all matters, from 
the purchase of seed and other supplies to 
the sale of and collections for the finished 
products. 


No undertaking too large; do not know 
what the word “impossible” means. 


Prefer location where both fruits and veg- 
etables are available, and a plant capable of 
large expansion in output. 


Compensation should be in the form of a 
moderate salary and a share of the net 
profits. 


Reply fully. Address Box B-917, care of 
The Canning Trade. 


MAINE MARKET 


Corn Holds Firm—No Surplus in Maine—Apples Are Quiet— 
A Small Pack of Lobster Indicated— 
Clams a Light Pack. 


Portland, Me., November 25, 1921. 
Corn is still held firm at $1.50 per dozen, f. o. b. factory, 
and while no business of any amount at this price has been 


reported recently, the number of inquiries received indicate’ 


that buyers are low on fancy Maine corn, and sales will doubt- 
less be consummated in the near future. There is no surplus 
of corn in Maine; in fact, there is not enough to take care of 
the reasonable demand of the next six months. Standard corn 
has had no demand this season, except for local trade, but is 
already well cleaned up; the price has held at $1.10, and what 
little there is on hand now is quoted at that figure. Extra 
standard also is very light, and is held at $1.25 to $1.30. There 
is a little corn in Maine of a very nice quality, yet not quite up 
to strictly fancy grade, which has been offered at $1.40. Un- 
fortunately, this has been reported as a fancy offering and has 
caused buyers to look for strictly fancy corn at the same price. 

Apples are quiet, but the price is upheld firmly at $5.00 
for best stock, The factories are now closing for the winter, 
with the exception of one or two weather-proof buildings, which 
may carry on till into January. The estimated up-put has not 
been reached, and no packer has any large stock on hand. Those 
Galley EET.. TRADE . 
who have confidence in their goods and in the revival of the 
market are holding their goods for future business. Some are 
willing to meet the demands of the buyers, on part or all of 
their up-put, and prices at around $4.75 are reported. Every 
year the apple business reaches a stage where price is of more 
importance than quality, and today buyers prefer to pick up 
goods at low figures rather than select high-grade apples at 
higher prices. And every year this stage is passed and quality 
again becomes the prime factor. 

Lobster is again in season for packing, but in a very lim- 
ited territory only. The fall pack is estimated to be under nine 
thousand cases, and the season only six weeks long. Canadian 
packers only are interested at this time of the year, and goods 
go to export markets entirely. The law on “shorts” being very 
lenient in Canadian waters, all fish over nine inches are sent 
to market alive, and this curtails the supply of the canneries 
to a very great extent. 

Clams are all packed for this season, with the figures run- 
ning very much below normal, and held stocks much less than 
usual for current demand. Prices hold at the high mark at 
$1.25 to $1.35 for 5-oz. and $1.80 to $2.00 for 8-0oz. Chowder 
is quoted at $2.25 for No. 3 size, but the pack, as of clams, 
will be light. “MAINE.” 


CHICAGO MARKET 


Trivial Demand From Wholesalers—Busy on Holiday Goods— 
Canned Foods Not to Be Run to High Prices—News- 
papers Boost Canned Foods—What Can Be 
Done With Papers When Rightly 
Approached—Tomato Buy- 
ers Uneasy. 

Chicago, November 25, 1921. 

The demand for canned foods from the wholesale grocers 
is trivial. It always is at this time of the year. Futures are 
all about in and delivered to retail grocers through the whole- 
sale houses, and though both retail and wholesale grocers are 
busy, it is in selling Christmas holiday supplies—nuts, raisins, 
figs, mincemeat, sweetmeats and candies—while canned foods, 
except for fancy fruits and preserves, are somewhat neglected. 
This condition of affairs will last until after January lst, and 
probably until January 15th, or after inventories are figured 
up and the wholesale houses conclude to replenish their stocks. 
There may be some buying intermediately, but it will be of 
small volume, and to an extent between jobbers. There is but 


little chance for an outbreak of speculation, even if the statis- 
tics of the tomato pack should be far below expectations. 
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In fact, wise canners themselves do not want canned foods 
to be run up in price by speculation. They are looking ahead 
and do not want to kill any gold-egg-laying geese by having 
the prices of canned foods pushed up too high, out of the reach 
of the purchaser of moderate buying ability. 


They want all canned foods consumed in all lines and the 
new crop of 1922 to come in on a bare market. They want 
present prices maintained and the goods used, and they will 
work to that end. 

Publicity will sell canned foods! At the recent conven- 
tion of the Western Canners’ Convention in Chicago, November 
11 and 12, 1921, four newspaper reporters asked me, I being 
Chairman of the Publicity Committee, to give them a synopsis 
of the canned foods situation at the close of the canning sea- 
son, which had arrived. 

I gave the statistics of the pea and corn and salmon pack, 
which had all been closed, and predicted that the tomato pack 
would be small. I gave them the comparative figures of the 
output of canned foods with previous years, and told them the 
uncolored truth and clezn-cut facts. 


A newspaper man is wise in his generation and knows 
when he is getting the truth; he also usually knows when he. 
is being worked and is not getting the truth. 

Those men knew that they had the inside and official 
information and that it would make a good story which would 
prove interesting to the public. 

They wrote it up from that standpoint and headed it with 
four-line heads, advising consumers to lay in a stock of canned 
foods, and many consumers did. 

The article they wrote went abroad in the land through 
the United Press and, possibly, other press associations, 

I received a clipping from the front page of a daily paper 
of Portland, Oregon, mailed me by a friend, of the item, and 
I saw it on the front page of a daily paper published in New 
York City, and could identify the item because I was mentioned 
in it as authority for the statistics. 

It has been said that a daily newspaper. would not mention 
canned foods unless they could charge the death of someone 
to eating them. It isn’t true; a newspaper reporter is just as 
honest and just as truthful as other men—he has to be to hold 
his job—and he plays no favorites. He writes facts where 
they are furnished, and knows his public, and that they want 
the truth, and all Hell Mariar! as General Dawes expresses it, 
won’t induce him to do otherwise. 

He may make mistakes sometimes, but not many—some— 
now and then one, but when he does it is because somebody has 
lied to him in such a plausible way that in hig lack of time 
to investigate he accepted it as true. 

Well, I am getting away from my subject, which is that 
“publicity will seil canned foods,’’ or most anything else that 
is desirable or meritorious, 

Since that item was published I have met 18 persons who 
know me who have said: ‘‘I saw your interview in the papers 
about canned foods with the statistics, and I have stocked up 
my pantry for the winter and spring,’’ or words to that effect. 

How many more people have taken the advice of that item 
throughout all the United States I do not know, but I believe 
it sold more canned foods than I ever sold by my personal sales- 
manship in all my forty years’ connection with the canned foods 
industry. 

Upon my word (and this don’t sound like the truth), an 
old and experienced canned foods buyer of Chicago—George 
Carpenter—told me that he read the article and sent six cases 
of canned foods up to his house next day. He is one of the 
best-liked men in Chicago and is now manager of the dried 
fruit department for the big ‘‘three-in-one’”’ grocery merger— 
the Wholesale Grocers’ Corporation. 

Remember, please, I did not write the item and don’t 
claim the credit. I gave the facts to the newspapers men, and 
they wrote the news item, and proved to me that publicity will 
sell canned foods. 

Buyers are beginning to feel an uneasiness about canned 
tomatoes, and that the statistics ought to be forthcoming. They 
are apprehensive that the output is smaller than anticipated 
and are beginning to ask for prices and samples. 

Canned corn is not selling in any grade. 
seems supplied and there is no interest. 

Several of our larger jobbing houses have found that their 
stocks of canned peas have been hit hard by the numerous 
small orders, and they are in the market for good trades, 

The George Rasmussen Company, the wholesale house for 
the National Tea Company Chain Stores, bought this week 97 
more stores from the receiver of the Co-operative Stores of 
Chicago. There were about one hundred and thirty, but many 
of them were undesirably located and will be closed by the 
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SITUATIONS WANTED 


WANTED—Position as Superintendent-Processor by expert 
in packing all fruits and vegetables, ribbon cane syrup, goods in 
glass, ete. Thoroughly familiar with all machinery. Reliable 
and dependent and can furnish best of references. Address Box 
B-914, care The Canning Trade. 


WANTED—Food manufacturing expert ot 20 years’ experi- 
ence open for position. Quality packer of fruits, vegetables, 
jams, jellies, condiments and vinegars; also organizing, growing 
and selling experience. Technical training. Al references. Ad- 
dress Box B-915 care The Canning Trade. 


POSITION WANTED—Capable of planning, erecting, equip- 
ping and operating fruit and vegetable cannery. Reasonable 


salary and bonus accepted. Address Box B-924 care The Canning 
Trade. 


LITHOGRAPHED 


displayed spells “SUCCESS” 
ABELS H. GAMSE & BRO. 


THE CANNING TRADE. 
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WANTED—Have had a wide merchandising experience, 
annual sales over $300,000 on fruit products packed under my 
supervision. Understand packing of high-grade fruit products 
of every description, together with factory management and cost 
accounting. Desire connection with high-grade packer, or can 
bring this business to new organization. Credentials, testi mo- 
nials and full particulars is interested in this kind of a personal 
asset. Address Box B-918, care of The Canning Trade. 


WANTED—Position by manager-processor; expert in can- 
ning, preserving, pickling, making of fruit syrups, pectin, etc. 
Able to build, equip and operate plant. Know all lines of ma- 
chinery. Middle aged, 27 years experience, best of references. 
Address 1004 Grand Central Ave., Tampa, Fla. 


WANTED—Position as Manager of a canning plant. Ex- 
perienced French cannery manager, 45 years old, living in Cali- 
fornia, with thorough knowledge of fruit, jellies, vegetable, fish 
and fancy canning, is desirous of making arrangements to take 
charge of a cannery in the U. S. A. or South America. Besides 
French, speaks English, Spanish and Portuguese. Address Box 
B-916 care the Canning Trade. 


A Good PRODUCT plas an attractive 


“GAMSE LABEL” on your Can properly 


GAMSE BUILDING, BALTIMORE, MD. 


Nate-this 


The Cameron 


is used in the Manufacture 
isters, etc. 


CAMERON CAN MACHINERY CO., CHICAGO, U. S. A. 


125 Parallel Shaft Bead- 
ing and Flanging Machine 


drums, buckets,tubs, ash cans,can- 


“Every machine for can making’”’ 


“AGENOY EUROPEENE-CONTINENTALE CAMERON CAN MACHINERY CO., 56 Avene De Chatillon, Paris, France.” 
“WM. COOPER PENN & CO., 25 Victoria St., London, England.” “D. M. KABLE, Posteffice Bldg., Hongkong, China.” 


SUPPORT 
CANNED FOODS WEEK 
MARCH 1--8 1922 
IT WILL HELP YOUR BUSINESS 


of 
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receiver. This increases the number of retail stores of the 
National Tea Company to three hundred. 

The big mail-order houses of Chicago—Sears-Roebuck & 
Co. and Montgomery Ward & Co.—are re-employing a consider- 
able number of the people they “let out’’ this last summer. 
Their business is increasing and they had to have more help. 

One of them told me that twenty-five thousand orders for 
merchandise, cash with the orders, had been registered one 
day last week. 

I don’t know whether that is ‘“‘big business’”’ in that line or 
not. The man who told me did not seem to be excited about 
it, and I did not want to display my ignorance by marveling. 
I merely know that if I was to get twenty-five thousand orders 
in one day, I would fall off the perch. 

“WRANGLER.” 


(Continued from page 2 ') 


34c per ewt. or 33 1-3 per cent out of line on rate and as formerly 50 per cent 
on the minimum. This minimum disadvantage, stated plainly, simply means 
that the Mid-West canner may sell in units of 1,000 cases. This difference 
in our present stringent times, I believe you will agree, is of major importance, 

The carriers, after having agreed to name the rate of $1.30 per cwt. 
did not apply for permission to publish, and for Fourth Section relief on 
intermediate points, until September at which time the inter-mountain states 
very promptly intervened account infringement upon their rights as_ set 
forth in the Interstate Commerce Commission’s latest ruling in their long 
fought battle. As you know, it is the contention of the inte-mountain 
states that they should enjoy the same rates from eastern producing points 
as is made to Pacific Coast terminal points. 

On account of this intervention the $1.30 rate has not become effective 
and will not until the I. C, C. again rules on the question of intermediate 
applications. The Commission has, I believe, set a series of four or five 
hearings on the question beginning this month. 

The trans-continental lines have just recently, account some water rate 
adjustments since the naming of $1.30 per cwt. announced their intention 
to further reduce the westbound canned goods rate of 15¢ per ecwt making 
the now proposed rate $1.15 which plus war tax amounts to $1.18, still 
leaving us at an approximate disadvantage in rate of 20 per cent and the 
same minimum weight disadvantage of 50 per cent. 

The latest proposed reduction will, of course, not become effective until 
the I. C, makes a ruling on the international states’ Fourth Section 
intervention, just mentioned. 

The present adjustment of westbound trans-continental canned goods rates 
are a graduation downward, progressively westward. (See Trans-continental 
Westbound Trf. 4-Q-items 595 and 600, reading as follows: 


Group Atlantic Seaboard territory........... 1.831% 

Group B- Western Terminal territory of Eastern 
1.66144 

Group C Western Ohio, Eastern Michigan and 

Group 4] Points on the west of Indiana........ 

Group E) Illinois State line to but not including 
Missouri River territory.......... 

Group et Missouri River territory and most.... 

Group G? of trans-Missouri territory............ 1.42 


From this tabulation you will observe that approximately Group B is 9 

per cent. less than A—Group C is 13.5 per sent less than A 
Group D{ is 18.5 per cent less than A 
Group E) 
Group Ff is 22.5 per cent less than A 
Group 

It is this theory of West-bound rate making on canned goods that has 
prevailed in the past and your committee believes it should continue instead 
of blanketing the territory from the Atlantic Seaboard to the Missouri River, 
and in order to compete with the Atlantic States Canner with his low water 
rate and minimum we would like to submit the following for your con- 
sideration. 


Group 40,000 60.000 80,000 100.000 
| 1.30 1.15 00 85 
1.18 1.05 99 17% 
1.121% -861%4 -73% 
1.06 -94 -814% 6914 
1.01 -89 174% -66 

ee 1.01 -89 77% 66 


you for consideration, namely: ‘The Panama Free Tolls Bill’ for coast-wise 
traffic. Introduced in the Senate by Borah of Idaho and in the House by 
Sweet of Iowa: 

This bill passed the Senate October 10th by a vote of 47 to 37 and the 
Press in its account of the action intimated that both President Harding 
and Secretary Hughes were favorable to the Bill. The measure has now 
been sent to the House where it is understood it will rest until after the 
peace parley. 

Your Traffic Committee views this toll question with alarm believing 
that the elimination of such tolls will result in reducing water rates to such 
a low figure as will make it impossible for the rail carriers to compete 
which very naturally would ‘eliminate the Mid-West’ canner from the 
western market. 

It is realized that it will require both time and money to properly 
protect Western Canners interests in these two questions, but on the other 
hand they seem to be of such moment to our successful operation that they 
cannot be ignored, 

As I said, it is a question with you gentlemen whether or not you want 
that 100,000 pound minimum even though it would give you a lesser rate. 
I wou'd like some expression on that point, as to whether it would be of any 
advantage to us. Understand, you would have to ship very large cars to 
compete with the Atlantic canner. One hundred thousand pounds of stuff 
would take a good many cases. That question is to come up on the 15th of 
this month and I would like to know how to handle it and get an expression 
of your opinion in that 4 

Again, in regard to the Panama Canal free tolls bill for coastwise 
traffic, if that does pass the House and the Senate and becomes a law, the 
Mid-West canner is going to be out of the Pacific Coast market entirely. That 
matter was taken up with the secretary of the Western Canners Association 
end I think wes prezented to at least each state secretary. Now, just what 
the result of the various associations’ afforts will be on that, of course, we 
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Can Prices 


Continental Can Company, Inc. 
will quote prices on Cans upon 
application. 


Fidelity Can Company 
Baltimore, Md. 


Prices Quoted on Request 


The Chisholm-Scott Company 
VINER FEEDER 


(WHITE STYLE) 


THE FAST COMING FEEDER 


Just attach it and keep it oiled 
---it stays on the job. 


403 installed in 1920 and 1921 
It saves your workman’s 
time and expensive shut- 
downs---which means 
your money. 


WRITE US 


71 +E. State St. Columbus, Ohio 
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SCANNED FOOD PRICES 


THE CANNING TRADE. 


Prices given represent the /owest figure generally quoted for lots of wholesale size, usual terms f. o. t 


Baltimore (unless otherwise noted) and subject to the customary discount for cash. 


**** Many 


canners get higher prices for their goods; some few may take less for a personal reason, but these 
prices represent the general market at this date. 


Baltimore figures corrected by these Brokers: ({)Thos. J. Meehan & Co. 


(*)H. H. Taylor & Son. 
CANNED VEGETABLES 


ASPARAGUS*—(California) Bolte N.Y. 
No. 2% White Mammoth..400 4 00 
“Green, 
“White, Large.425  ... 
Peeled, . Out __...... 
* Green, 
“White, Medium... ...... 
White Small Out 
“Green 
Tips White 8q 
“ Green, Sq....360 350 
BAKED BEANSt No. 1, P'ain.............. 
“1, In Sauce........ 80 Out 
2, In Sauee........ 12% 125 
3, In Sauce........ 150 
BIA NSt—No.2 String, Standard Green 95 
“Cut White 100 1 10 
2 Stringless, Std 100 100 
~ White Wax Standard 100 Out 
Standards..... ...... 215 
“2, Red Kidney, Stand... 120 Out 
BEETSt —No. 3, Small, Whole.. Out 
“ 2. Standard,” 116 
Large, “ .. Out 
Out 
CORNI—No. 2 2. Std. Evgr., f.o.b. Balto. 100 _...... 
“ Std. Evgr.,f.o.b.Co... 95 
Std. Shoepegf.o.b.Co 95 95 
8td.Shoepegf.o.b.Balto. 1 00 
 Ex.8td.Shoepegf.o.b.Co.1 05 Out 
“Fey Shoepeg f.o.b.co. 1 1 20 
‘gtd. Maine Style Balto 1 60 
§td.MaineStylef.o.b.Co. 1 90 
“ Ex. Std. Maine Style.....100 1 05 
“  Ext.Std.Stylef.o.b.Bal.110 Out 
“ Extra f.o.b. County...... 1 15 Out 
“Extra Std. Western........ ..... Out 
gtandard Western......... ...... 90 
Standard, Split........ 95 Out 
10 Ou 
1A-} No. Som... 05 
Ho, 
TOMATOES Out Out 
PEAS! 2s—No.1,Sieve.....fobfactory ...... 
” 
Seconds. 
No.1, EJ 8tds. No,4Sieve 980 
Sifted 3 90 95 
“ Fancy Petit Pois......... 120 130 
PUMPKIN}—No_ Standard. 2% 12) 
ov 3 00 
SAUERKRAUT{—No. 2, 110 
150 1650 
GPINACH!—No. 2, Standard.. .150 160 
2 Ot 2 00 
6 50 6 80 
2%, Cal. 
* 10 


(t)Jos. Zoller & Co., Ine. 


(§)Wm. C. West & Co. 


New York prices corrected by our special Correspondent. 


CANNED VEGETABLE PRICE&—Continued. 


Balto. N.Y. 

SUCCOTASH!—No. 2, Green Beans...... 200 130 
“With Dry Beans 1 25 2 00 

New York State.......00 1% 


SWEET POTATOES{-No. 2, Standard Out 105 
a No. 3 8td.f.o.b.Balto 1 20 115 

Std. f.o.b.Co. 115 Out 
98td.f.ob 75 Out 

10, Std.f.o.b.Co.4 00 4 25 
TOMATOES]-No. 10, Fancy, f.o.b. Bal. Ou Out 
Jersey, “ Fac’y ...... Out 

Stand., Balto 459 475 
= Stand.. “ Co... 423 425 
3. Sani.5% in.cans 145 1 50 
Jersey, f.o.b. Co. Out Out 


“ 


“ 


Ex. Std., Balto. 150 Out 
Stand, “ = 140 
Seconds, Balto. _—s..... 


Stand. “ Co... 92% 95 
Seconds, “ Balto. ...... 

TOMATO PULPt- “No. 10, Standard....... 275 2% 
CANNED FRUITS 
APPLES—No. 10, 5 75 5 85 
APPLES] No. Md,, \ f.0.b. Co........ Out Out 
( Pa. Balto. 2 Out 
Out 
APRICOTS—No. 2%, Cala Choice....... 235 2 85 
BLACKBERRIES§—No. 2. Standard... 1 25 2 30 
10, . 9 60 

7 Out 


2, Preserved...150 Out 
2. In Syrup.... 1 25 1 30 
BLUEBEKRIES—No. 10, Maine 


CHERRIES§—No. 2, Seconds, Red... 
White... 
Stand Water........ 
White “syrup 
Ex. Preserved. 
= Red Pitted............ 
“Red 10,Sour pitted .. 
“ Choice 24s Stand.............. 


GOOSEBERRIES§—No. 2, Stand 
0, 


PEACHES*—No. 2%, Cal. Stand. L. C.. 2 65 
2%, Ex.8td." ... 290 


PEACHESt—No. 1, Ex. Sliced Yellow 1 60 1 65 
28tandard White... Out Out 


Yellow... ...... Out 

Seconds, White ..... Out Out 
No. 3. Standa.ds, White. 200 2 00 

Yellow 225... 

Ex; White. 2% ....... 

Selected, Yellow..... 3 50 3 
Seconds, White.....175 ..., 
“ Yellow...200 210 
Pies Unpeeled........ 13 125 
= No.10, “ Unpeeled........ 4 00 4 25 
* 800 800 


PEARSt—No. 2, Seconds in Water........ ...... 


Standards “........ 160 160 
in Syrup...... 150 160 
“ 3, Seconds in Water........ oe Out 


CANNED FRUIT PRICES—Continued. 


PEARSt—No. 3, Standards in Water.....175 180 
Syrup... -22% 255 


PINE- No. 2, BahamaSlicedExtra Out Out 
APPLE*- Grete@ 1 35 

Sliced" Std.Out 15 

Grated” ...... Out 


aha, Hawaii Sliced Extra 3 00 2 50 

“Stand 2275 275 
Extra 250 250 
Stand 225 225 
Grated Extra 225 2 25 


2 


10, 
“10, Shredded Syrup........ 
“10, Crushed Extra......... 
) 

PLUMSt—No. 

“1, Black, Water 


Red, 
RASPBERRIES§—No 2, Black Water. 175 200 
Red 


Black Syrup.. 2 00 


* Red 180 
10, water......... 
STRAW- No. 2, Ex. Stan. Syrup.. out 
BERRIES§— Preserved.............. 220 Out 
Extra Preserved....250 Out 
Standard............... 160 Out 
“1, Extra Preserved..... 130 Out 
1, Preserved............... 12 Out 
10, Standard Water...... 7 50 


LOBSTER*—(.1b. Flats, doz 6 
% -Ib Flats, 8 doz... 3 6t 
%4Flat 1 75 
OYSTERS§— 5-02. Standards 125 
402. 115 
10-02. 250 
8-072. 225 
Con: 
SALMON* “ 1, Red Alaska, Tall 3 35 
ohoe, Tall Out 
Flat 2 60 
“1, Columbia, Tall... Out 
ae _ Chums, Talls............ 9 100 
Medium Red, Tallis... ...... 150 
SHRIMP:—No. 1%, Wet 3 75 
per Case 
F. O. B. Eastport, Me., 1920 pack 
Obs 265 275 
key... 3 00 
= 44 tomato key...... Out 
bis carton 2 25 
mus‘ard keyless 3 00 
mustard keyless.. 2 65 
California, per 16 56 
TUNA FISH—Per ¢ case, white 
4 50 
tal: Mos 7 50 
rex 13 50 
ee Cal 4s Blue Fin 5 50 
Cal. €00 
~ Cal. te Striped 5 00 
Cal. 


Balto 
| 
CANNED FISH 
Out 
2 30 
Out 
16 00 
3 25 
9 00 
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don’t know yet, but we do think it is a very important thing to our life in 
this western country. We can’t see why we — pon _ taxes increased 
to give the other fellow an advantage. 
myself why we are not paying 
free Panama Canal tolls. 


MR. HAGEMANN: It might raise a serious question as to the advan- 
tage or disadvantage of the 100,000 pound minimum car if we take into 
consideration or disadvantage to the small jobbers. I think in the interest 
of the smaller jobbers there ought to be maintained a freight rate on a 
minimum carload which meets with his requirements. If it doesn’t, he is 
always at a disadvantage as against the larger jobber who can ship eighty 
or 100,000 pounds conveniently. If the 60,000 pound minimum will give a 
general advantage to large and small alike, I think it ought to be maintained 
because what we are after is a more general distribution than we have at the 
present time. I think this fact ought to be considered by the committee. 


CHAIRMAN HILL: Now, I see your point. Does Mr. Clapped voice 
the sentiment of the convention when he asks for a reduced rate on 80,000 
and 100,000 pound cars? He thinks they can secure a lower rate on shipments 
of this state. Now, do you want them to ask that or will there be anything 
lost if it should be secured even if we do not ship the larger cars? 

MR. MEYER: If that is going to have any effect on the rate that is 
going to be secured on the 60,000 pound car my idea would be to drop it. If 
it is not going to affect the possible rate on the 60,000, why then get any 
rate you can on the 80,000 or larger. 


CHAIRMAN HILL: It will not have a tendency to increase the rate on 
the smaller cars? 

MR. CLAPPER: No, sir. 

CHAIRMAN HILL: I would judge, Mr, Clapper, that your committee 


would simply use your best judgment in the matter. I feel sure that I will 
have the endorsement of the members of the Association, 


In can’t see for 
the other qreight b you have 


CANNED FOODS WEEK. 


PRESIDENT CLARK: Canned Foods Week ought to interest every canner 
in the United States. I want to tell you right now, as chairman, that we are 
not receiving the support from the canners that we ought to receive. I 
made the statement at Milwaukee and I want to make it here, that the 
wholesale jobbers of this country, the retail grocers, the railroads, the dining 
car service, the hotels are co-operating but the canner is lagging behind, 
and it is wrong, 


I made mention of the fact in my address that the canner must interest 
himself in advertising his product. He must interest himself in the increase 
of consumption of canned foods. You have a wonderful opportunity to not 
only promote, or not only increase, rather, the consumption of canned feod 
but you have a wonderful opportuinty to advertise canned food, in March, 
by supporting Canned Foods Week. 


From my talk among the canners today, I have gained the impression 
that we will not get rid of the 1921 cost product before the Jower cost 
product of 1922 comes on to the shelves. It is common knowledge that the 
retailer when he puts a can on his shelf at a cost price of ten, twelve, fifteen 
or twenty cents does not take it down and offer it to the consuming public 
until he has a profit and if you clog the outlet of distribution, with a 
product of the cost of 1921 which is admittedly higher than the cost will be 
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for 1922, you are not going to get your 1922 product in consumption in 
time to save this industry from absolute ruin, 

Now, I want to tell you, each and every one of you are interested in 
the Canned Foods Week. You must be, but you will not help it until you 
go across the hall and sign on the dotted line, first, for the contribution that 
you think you can make, be it ever so small, but mainly the contribution of 
your 100 per cent co-operation. 


As I said before, we have the co-operation of the retailer. In fact, for 
the first time in our histiry we have the connecting link between the 
producer and the consumer. At a conference held here in Chicago the 
president of the Retail Grocers Association made the statement that he 
would see that his association co-operated 100 per cent and there are 40,000 
retail grocery stores belonging to that association. 

In addition to that, such people as Joseph Campbell, the California 
Packing Corporation, and so forth, have offered page ads. in the Saturday 
Evening Post and other papers of wide circulation, free, for Canned Foods 
Week advertising. So that you are going to get some thousands of dollars 
of free advertising but we canno& put it across unless we have the 
co-operation of the canners. 


Whereupon an adjournment was taken until Saturday, November 12, 
1921, 9:30 A. M. 


( Continued Next Week ) 


IT’S THE KNOWING HOW 


Caldwell cypress tanks are finished 
products par excellenceandbacked by the 

* Know-how” of over thirty years exper- 
ience. The fine materials of which they 
are made are not in themselves sufficient 
to give maximum strength, durability 
and tightness. It is the training and 
thoroughness of expert and experienced 
tank builders that haveestablished forall 
Caldwell Tanks their enviably reputation 


Send for Catalgue 
W. E. CALDWELL CO. rnc. 


LOUTS“3LLE, KY. 


2510 BROOK ST. 


oor 


Ayars “ “NEW PERFECTION” Pea and Bean FILLER 


floor. 


AYARS MACHINE CONPANY 


No valves to wear out and leak brine on the 


Will not waste brine. 

Fills absolutely accurate. 

Has positive can feed. 

Does not cut Peas. 

Guaranteed capacity up to 120 cans per minute. 
No Cams. 
Has no RUBBERS to catch cans after they 
become worn. 

Only Filler for BAKED BEANS. 


Has separate measure and separate saucer. If 

measurefails to drop part or all the quantity of 

beans the can will show slack to inspector. 
THIS MODEL MADE FOR No. 1, 2, 3 & 10 CANS 


No Levers. 


CANNED FOODS WEEK 
MARCH 1--8, 1922 
DON’T FORGET THE DATE 


SALEM 
NEW JERSEY 


BQOWN, BOGGS CO., LTD., HAMILTON, ONT., Sole Agents for Canada 


| 
| 
| 
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LIVINGSTON’S STONE TOMATO 


There has not been a superior sort introduced in the 
thirty years that Livingston’s Stone has been on the 
market. The large, bright red fruit is always smooth, 
with thick flesh, small seed cells, never hollow, and has 
few seeds. Skin strong, stands shipping or hauling very 
well. Produces largest tonnage per acre. Bears until frost. 


We Originated The Livingston’s Stone 


We grow every pound We sell. Have sold largest canners for 
years. Order direct from us, cr insist on your dealer supplying 
in cur bags, under registered trade-mark seal. Never sold in 
Lulk to dealer or grower. 


Beware of “by-product” seed, saved at canneries. 
Can a’'so supply Bonny Best, Chalks Jewel, Etc. 


Ask for Prices and Catalog 


LIVINGSTON SEED CO. 


Famous tor Tomatoes Columbus, Ohio 


H. D. DREYER & CO., Inc. 


MANUPACTURERS 


BOXES and BOX SHOOKS for the CANNER 


ALICBRANNA AND SPRING STREETS, BALTIMORE 


SLAYSMAN & COMPANY 


Automatic Can Making Machinery 
BALTIMORE, MD. 


PULP MACHINES AND PULP FINISHING MACHINES 


PULP AND CATSUP MAKERS 


We also manufacture a general line of canning machinery, such 
as pea graders, cranes. pineapple graters, pod pea hullers, paring 
machines for pears and peaches, pitting spoons. Friction Clutch 


Pullies, &c. 
The Sinclair-Scott Company 


Wells and Patapsco Streets BALTIMORE, MARYLAND 
Agents for Ontario—The Brown, Boggs Co., Hamilton Ontario 
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RETORTS 


Our Own Manufacture 
All Sizes in Stock for 
Immediate Shipment. 
Lest You Forget 
Canned Foods Week, 
March 1--8, 1922. 


ROBINS BECKETT CAN CLEANER 


Made in two styles. Illustration shows double 
machine for tops, bottoms and bodies. Single 
machine cleans tops and bottoms only. 


A. K. ROBINS & CO. 


(BOB SINDALL) 
BALTIMORE, MD. 


PROTECT YOUR STOCKS 


with adequate Fire Insurance 
coverage, at all times. You 
can less afford to remain un- 
protected this year than ever 
before, particularly when 
through 


CANNERS EXCHANGE SUBSCRIBERS 


AT 


WARNER INTER-INSURANCE BUREAU 


you can make a saving in in- 
surance cost averaging $6.40 
per thousand of 
carried annually 


Insurance 


Mail your instructions to 


LANSING B. WARNER, Inc. 


104 So. Michigan Avenue 
CHIGAGO, ILLINOIS 


Officially endorsed by National Canners Association. 


YO 
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SMILE AWHILE 


GOOD BACKING 


“So Jack is a candidate for your hand.” 
“Yes, a machine candidate you might call him—he owns 
an automobile.’’—Boston Transcript. 


GREAT EXPECTATIONS 


“The manager paid Sybil a great compliment.” 
“How so?” 


“He offered her a thinking part!’’—London Mail. 


WHEN IS A LOST BALL? 


This bit of irony, sarcasm or something appears in the 
form of a sign on a Scottish golf course: ‘‘Members will refrain 
from picking up lost balls until they have stopped rolling.’’— 
Boston Transcript. 


CAUSTIC DAVE 


Dave C. stepped into Ed. Wise’s the other day and asked 
“the man who knows” for a pair of sox. 

“What number?’ he queried. 

“Two, you poor dumbell! Do I look like a centipede?”— 
Hollywood High School News. 


HIT AND RUN 
Father’s Voice—Maude, hasn’t that young man started 
for home yet? 
Clever Young Man—I’ve reached third, sir. 


Father’s Voice—Well, steal, you busher, steal!—-The 
American Legion Weekly. 


HIS DIFFICULTY 
Real Estate Agent—This tobacco plantation is a bargain. 
I don’t see why you hesitate. What are you worrying about? 
Prespective but Inexperienced Purchaser—I was just won- 


dering whether I should plant cigars or cigarettes.—The Amer- 
ican Legion Weekly. 


SHE COULD USE HIM 


“Rastus,’’ said the judge, sternly, ‘‘you’re plain no-account 
and shiftless, and for this fight I’m going to send you away for 
a year at hard labor.” 

“Please, Jedge,’’ interrupted Mrs. Rastus from the rear of 
the court room, ‘‘will yo’ Honah jes’ kinder split dat sentence? 
Don’t send him away from home, but let dat hard labor stand.”’ 
—The American Legion Weekly. 


IDENTIFICATION 


A literary man found himself in the company of a youth 
with whom he experienced some difficulty in finding a suitable 
topic of conversation. He tried books. 

“Have you read anything good lately?” he asked. 

“Yes, I’ve just been reading a splendid book!”’ 

“Indeed. What was it?” 

“Well, I forget the name.”’ 

“Who was the author?’’—hopefully. 

“Oh, I don’t know.” 

“Well, what was it about?’’—desperately. 

“Indeed, I’ve forgotten.’’ Long pause—then, eagerly, ‘‘it 
had a red cover!’’—Edinburgh Scotsman. 


SERIOUS 


The vicar found Mrs. Maggs in a state of tearful agitation. 

Before he could inquire into the cause of her woe she burst 
forth: “It’s my Gladys Ann. She was took with awful pains 
suddenlike and the doctor came and sent ’er off to the ’ospital 
for penexcitus. I never did ’old with all them new-fangled 
ideas aboue eddication and keepin’ ’em at school] till theyre’ 16. 
Penexcitus, that’s what my Gladys Ann’s got!’’—St. Paul Dis- 
patch. 


MOTIVE 
“Stingy! Say that fellow is a rotten miser!”’ 
“Maybe; but he’s a good man. He has never missed a 
church service in his life.” 
“Huh! Figuring maybe that some Sunday when they’re 
not looking he can get a dip into the basket.’”—Richmond 
Times-Dispatch. 


TWO OF OUR SPECIALTIES 


Apple Paring Machines. See Paring Machines. 
Automatic Canmaking Machinery. See Can- 
makers’ Machinery. 


BASKETS (wire), scalding, picking, etc. 
A. K. Robins & Co., Baltimore. 


BELTS, carrier, rubber, wire, etc. 
La Porte Mat & Mfg. Co., La Porte, Ind. 
Bean Cleaners. See Cleaning & Grading Mchy. 
Beans,.Dried. See Pea and Bean Seed. 
Belting. See Power Plant Equipment. 
Berry Boxes. See Baskets, wood. 


BLANCHERS, vegetable and fruit. 


Ayars Machine Co., Salem J. 
Huntley Manfg. Co., Silver Wreck, 
A. K. Robins & Co., Baltimore. 
Blowers, pressure. ‘See Pumps. 


BOILER COMPOUNDS. 


Jos. Dixon Crucible Co., Jersey City, om J. 
Grasselli Chemical Co., Cleveland, 


BOILERS AND ENGINES, steam. 


H. W. Caldwell & Sons Co., Chicago. 

Edw. Renneburg & Sons Co., eae 

A. K. Robins & Co., Baltimor 

Bottle Machines. Bottlers’ Mehy. 
Bottle Caps. See Caps. 

Bottle Cases, wood. See Boxes, Crates, Shooks. 
Bottle Corking Machines. See Bottlers’ Mchy. 
Bottle Fillers. See Bottlers’ Mchy. 


BOTTLERS’ MACHINERY. 
Ayars Machine Co., Salem, N. J. 


BOTTLERS’ SUPPLIES. 
Bottle Screw Caps. See Caps. 
Box Nailing Machines. 


BOXES, CRATES and Shooks, wood. 
Baltimore Box & Shook Co., Baltimore. 
Canton Box Co., Baltimore. 
D. Dreyer & Co., Baltimore. 

Embry Box Co., Louisville, Ky. 

Boxes, corrugated paper. See Corrugated 
Paper Products. 

Boxing Machines, can. See Labeling Machines, 
can. 


Cc. L. Jones & Co., Chicago 

J. M. Zoller Co., Md. 

Buckets and Pails, fiber. See Fiber Containers. 

Buckets and Pails, metal. See Enameled 
Buckets. 

Buckets, wood. See Cannery Supplies. 


BURNERS, oil gas, gasoline, etc. 
A. K. Robins & Co., Baltimore. 


BY-PRODUCTS, machinery. 


Edw. Renneburg & Sons Co., Baltimore. 
Burning Brands. See Stencils. 

Cabbage Machinery. See Kraut Machinery. 
Can Conveyors. See Conveyors and Carriers. 


CAN COUNTERS. 
Ams Machine Co., Max, aoe. York City. 
Ayars Machine Co., Salem J. 
Can Fillers. See Filling Machines. 


CANMAKERS’ MACHINERY. 


ame Machine Co., Max, City. 
W. Bliss 

Can 

John R. Mitchell” *Baltimore. 

Slaysman & Co., Baltimore. 

Stevenson & Co., Baltimore. 

Can Markers. See Stampers and Markers. 

Can Lacquers. See Lacquer Manufacturers. 


CANNERY SUPPLIES. 
Ayars Machine Co., Salem, N. J. 
A. K. Robins & Co., Baltimore. 
Sinclair-Scott Co., Baltimore. 
Zastrow Machine Co., Baltimore. 
Canning Experts See Consulting Experts. 
Can Openers. 
Can Stampers. See Stampers and Markers. 
Can Testers. See Canmakers’ Machinery. 


CAN-WASHING MACHINES. 
Capping Machines, bottle. See Bottlers’ Mchy. 


WHERE TO BUY 


——<the Machinery and Supplies you need and the Leading Houses that supply them. 
Consult the advertisements for details. 


CANS, tin, all kinds. 


American Can Co., New York. 
Atlantic Can Co., Baltimore. 

W. W. Boyer & Co., Baltimore. 
Continental Can Co., Syracuse, N. Y 
Fidelity Can Co., Baltimore. 

Heekin Can Co., Cincinnati, oO. 
Phelps Can Co., Baltimore. 
Southern Can Co., Baltimore. 


Cans, fiber. See Fiber Containers. 


CAPPING MACHINES, soldering. 


Sree Machine Co., Salem, N. J. 
K. Robins & Co., Baltimore. 


Capping. Machines, colderless. See Closing 
ach 


Capping Steels, soldering. See Cannery Supls. 


CARRIERS and Conveyors, gravity. 


Cartons. See Corrugated Paper Products. 

Catsup Machinery. For the preparatory work. 
See Pulp Mchy.; for bottling, see Bottlers’ 
Mehy. 

Chain Belt Conveyors. See Conveyors. 


Chain for elevating, conveying. See Convey- 
ors. 


Checks, employees’ time. See Stencils. 
Choppers, food, fruit, mincemeat, etc. 
Chutes, Gravity Spiral. See Carriers. 
Cider and Vinegar Makers’ Supplies. 


CLEANER AND CLEANSER (Wyandotte). 
J. B. Ford Co., Wyandotte, Mich. 
CLEANING AND GRADING MACHINERY, 
fruit. 
Huntley Mfg. Co., Silver Creek, N. Y. 


CLEANING & — MAOHINERY, 
peas, bean, seed, 
Huntley Mfg. Co., Silver Creek, N. Y. 
K. Robins & Co., Baltimore. 
Sinclair: Scott Co., Baltimore. 


Cleaning and Washing Machines, bottle. See 
Bottlers’ Machinery. 


Cleaning Machines, can. 


See Washers. 
Clocks, process time. 


See Controllers. 
CLOSING MACHINES, open top cans. 


Ams Machine Co., Max, New 7 City. 

E. W. Bliss Co., Brooklyn, N. 

Caneron Can Mech y Co., 

Coated Nails. See Nails. 

Coils, copper. See Copper Coils. 

Condensed Milk Canning Machinery. See 
Milk Condensing Mchy. 


COLORS, Certified for foods. 
National Aniline & Chemical Co., New York. 


CONVEYORS & CARRIERS, canners. 


H. W. Caldwell & Son Co., Chicago. 

La Porte Mat & ate as La Porte, Ind 
Link-Belt Co., Chica 

A. K. Robins & Co., a 


COOKERS, continuous agitating. 


Anderson-Barngrover Mfg. Co., - Jose, Cal. 
Ayars Machine Co., Salem, N. 


Cookers’ retors. See Kettles, process. 
Cookers and Fillers, corn. See Corn . Cooker- 


ers. 
Coolers, vegetable and fruit canners. 


COPPER COILS for tanks, 
F. H. Langsenkamp, Indianapolis. 
Copper Jacketed Kettles. See Kettles, copper. 
CORN COOKER-FILLERBS. 
Ayars Machine Co., Salem, N. J. 
A. K. Robins & Co., Baltimore. 
CORN CUTTERS. 
A. R. Robins & Co., Baltimore. 


CORN SHAKERS (in the can). 
Ayars Machine Co., Salem, N. J. 


CORN HUSKERS and SILKERS. 


Huntley Mfg. Co., Silver Creek, N. Y. 
Morral Bros., Morral, Ohio. 


Corn Mixers and Agitators. See Corn Cooker. 
Fillers. 


CORRUGATED PAPER PRODUCTS. 
(Boxes, Bottle Wrappers, etc.) 
Stecher Litho. Co., Rochester, N. Y. 
U. S. Pig. & Litho. Co., Norwood, Ohio. 
Counters. See Can Counters. 


Countershafts. See Speed Regulating Devices 


CRANES and carrying machines. 
A. K. Robins & Co., Baltimore. 
Sinclair-Scott Co., Baltimore. 
Zastrow Machine Co., Baltimore. 

CRATES, Iron Process. 


Edw. Renneburg & Sons Co., Baltimore. 
A. K. Robins & Co., Bal timore. 
Zastrow Machine Co. ., Baltimore. 


Cutters, corn. See Corn Cutters. 

Cutters, kraut. See Kraut Machinery. 
Cutters, string bean. See String Bean Mchy 
Dating Machines. See Stampers and Markers 


PECORATED TIN (for Cans, Caps, ete.). 
American Can Co., New York. 
Southern Can Co., Baltimore. 


Dies, can. See Canmakers’ Mchy. 


DISTRIBUTING SYSTEMS, corn. 
H. W. Caldwell & Son Co., Chicago. 
Double-Seaming Machines. See Closing Mchs. 


DRYERS, drying machinery. 
Edw. Renneburg & Sons Co., Baltimore. 


ELEVATORS, Warehouse. 
Employees’ Time Checks. See Stencils. 


ENAMELED BUCKETS, PAILS, etc. 
A. K. Robins & Co., Baltimore. 
Engines, Steam. See Boilers and Engines. 


Enameled-lined kettles. See Tanks, glass 
lined. 


EVAPORATING MACHINERY. 
Edw. Renneburg & Sons Co., Baltimore. 


EXHAUST BOXES. 
Ayars Machine Co., Salem, N. J. 
A. K. Robins & Co., 
Factory Stools. See Stoo 
Factory Supplies. See tll Supplies. 
Farming Machinery. 
Fertilizers. 


FIBRE CONTAINERS for food (not her 
metically sealed). 
American Can Co.. New York. 
Continental Can Co., Inc., Syracuse, Chicago. 


FIBRE PRODUCTS, boxes, boxboard, etc. 
and Cookers. See Corn Oooker- 
Filling _ bottles. See Bottlers’ Mchy. 

FILLING MACHINES, can, 
Anderson-Barngrover Mfg. Co., San Jose, Cal. 
Ayars Machine Co., Pm J. 
Huntley Mfg. Co., Silver Creek, N. J. 

A. K. Robins & Co., Baltimore. 
Sinclair-Seott Co., Baltimore. 


Filling Machine, syrup. See Syruping Ma- 
chines. 


FINISHING MACHINES, catsup, etc. 


F. H. Langsenkamp, Indianapolis. 
A. K. Robins Co., Baltimore. 
Siuclair-Scott Co., Baltimore. 


FLUX, soldering. 


Grasselli Chemical Co., Cleveland, Ohio. 
Food Choppers. See Choppers. 

Friction Top Cans. See Cans, tin. 

Fruit Graders. See Cleaning and Grading 


Mchy., fruit. 
See Paring Machines. 


Fruit Parers. 

FRUIT PITTERS and seeders. 
Huntley Mfg. Co., Silver Creek, N. Y. 
Fruit Presses. See Cider Makers’ Mchy. 
Gasoline Firepots. See Cannery Supplies. 


Gauges, pressure, time, etc. See Power Plant 
Equipment. 


BROKERS. 


GEARS, sient. 
H. W. Caldwell & Son Co., Chicago. 


EENERAL AGENTS for Machinery Mfrs. 
aS K. Robins & Co., Baltimore. 
Generators, electric. See motors. 
Glass-lined Tanks. See Tanks, glass-lined. 
Governors, steam. See Power Plant Equip. 
Grading Mches. See and Mchy. 
Gravity Carriers. See Con- 
veyors. 
Green Corn Huskers. See Corn Huskers. 
Pea See Cleaning and Grad- 
ng cny. 
Hoisting and Carrying Mches. See Cranes. 


Hominy Making Machinery. 
“A See Pea Hullers. 


Hullers and Viners. 
Huskers and Silkers. See Corn Huskers. 


Hydrometers (for determining the Density 


8 Brines, etc.) See Cannery 
up 
Ink, See Stencils. 
INSURANCE, cann 
Canners’ Exchange, B. Warner, 
Chicago. 


Jacketed Kettles. See Kettles, copper. 


JACKETED PANS, steam. 


¥. H. Langsenkamp, Indianapolis, Ind. 
Jars, fruit. See Glass Bottles, etc. 
Juice Pumps. See Pumps. 

Kerosene Oil Burners. See Burn 

Ketchup Fillers. See Bottlers’ Mehy. 


KETTLES, copper, plain er jacketed. 
Langsenkamp, ndianapolis, Ind. 


Kettles, enameled. See Tanks, glass-lined. 


KETTLES, process. 
Ayars Machine’ Co., Salem. 
Edw. Renneburg °% co, 
A. K. Robins & Co., Baltimo ore. 
Zastrow Mchy. Co., Baltimore. 


KNIVES, miscellaneous. 
A. K. Robins & Co., Baltimore. 


KRAUT MACHINERY. 
Anderson-Barngrover Mfg. Co., San Jose, Cal. 


LABEL 
Gamse & Baltimore. 
we Kittredge Co., Chicago. 
Sinn son & Doeller Co., Baltimore. 
Litho. Co., Rochester, N. 
Printing & ‘Litho. Co., Norwood, Ohio. 


LABELING MACHINES, can. 


LABORATORIES for analysis of goods, etc. 
National Canners Asso., Washington, D. C. 


Markers, can. See Stampers and Markers. 
Marking Ink, pots, etc. See Stencils. 
Marmalade Machinery. See Pulp Machinery. 
Meat Canning Machinery. 

Meat Choppers. See Choppers. 


MILK CONDENSING & CANNING MCHY. 
Ayars Machine Co., Salem, N. J. 


MILL SUPPLIES, Pulleys, Etc. 
H. W. Caldwell & Sons Co., Chicago. 


Molasses Filling Machines. See Filling Ma- 
chines. 


Nailing Machines. See Box Nailing Machines. 


OYSTER CANNERS’ MACHINERY. 


Edw. Renneburg & Sons Co., Baltimore. 
Packers’ Cans. See Cans. 
Pails, tubs, etc., fibre. See Fibre Containers. 


PAINT. 


Jos. Dixon Crucible Co., Jersey City, N. J. 
Paper Boxes. See Corrugated Paper Products. 
and Containers. See Fi 


ibre Con- 
Paring een. See Knives. 
PARING MACHINES. 
Sinclair-Scott Co., Baltimore. 


PASTE, canners' 
Arabol Mfg. Ce., York Cit: 
Western Paste and Gum Co., = 


PEA and BEAN SEED. oy 


Leonard Seed Co., 
Bice Seed Cambvidge, N. ad 


PEA CANNERS’ MACHINERY. 
Anderson-Barngrover mite. | Co, San Jose, Cal. 
Ayars Machine Co., Salem, N. J. 
Huntley Mfg. Co. Silver Creek, _ ea 
A. K, Robins & Co., Baltimore. 


Pea Harvesters. See Farming Machinery. 


Pea Hullers and Vin 
Chisholm Scott Co. Columbes, oO. 
Frank Hamachek, ‘Kewaunee, Wis. 


Pea Vine Feeders. 
Chisholm Scott Co., Columbus, O. 
Frank Hamachek, Kewaunee, Wis. 


PEELING KNIVES. 
A. K. Robins & Co., Baltimore. 


Peach and Cherry Pitters. See Fruit Pitters. 


PEELING MACHINES. 
Sinclair-Scott Co., Baltimore. 


PEELING TABLES, continuou: 
Anderson-Barngrover Mfg. as san Jose, Cal. 
aoe Machine Co., Salem, N. J. 

. K. Robins & Co., Baltimore. 


Perforated. Sheet Metal. See Sieves and 


Scree: 
Picking 1 Denes. Baskets, etc. See Baskets. 
ies Belts and Tables. See Pea Canners’ 


PINEAPPLE MACHINERY. 
John R. Mitchell Co., Baltimore. 
Zastrow Mchy. Co., Baltimore. 
Platform and Wagon Scales. See Sca 
Picking Belts and Tables. See Pea ——_— 

POWER PLANT 
H. W. Caldwell & Son Co., Chica 
Joseph Dixon Crucible Co., Suor City, N. J. 
Power Presses. See Canmakers’ Machinery. 
Power Transmission Mchy. See Power lant 

Equipment. 


PULP MACHINERY 
F. Langsenkamp, Indianapolis. 
A. Robins & Co., Baltimore. 
Sinclair Scott Co., Baltimore. 


PUMPS, air, water, brine, syrup. 
Ams Machine Co., Max, New York City. 
Regulators for Cookers, etc. See Controllers. 
Retort Crates. See Kettles, process. 
Retorts, steam. See process. 
Rubber Stamps. See Stencils 


Saccharometers (syrup testers). See Cannery 
Supplies. 
SALT, canners. 
Sanitary Casane and Cleaner. See Cleaning 


Compounds, 
Sanitary fo en top) cans. See Ca 
Sardine Knives and Scissors. See a 


SCALDERS, tomato, etc. 


Anderson-Barngrover Mfg. Co., San Jose, Cal. 
Ayars Machine Co., Salem, N. 5. 

Huntley Mfg. Co., Silver Creek, N. 

Renneburg & Sons Co., 

A. K. Robins & Co., Baltimore. 


Scalding and Press. Baskets. See Baskets. 

Scrap Bailing P: 

Screw Caps, bottle. Gigs. 

Sealing fachines, Bottlers’ Mchy. 

Sealing Machines, sanitary cans. See Closing 
Machines. 


SEEDS, canners’, bs varieties. 


Leonard Seed Co., — 
J. B. Rice Seed Co., — ridge, N. Y. 


Separators. See Pea Canning Mchy. 


SHEET METAL WORKING MACHINERY. 


E. W. Bliss Co., Brooklyn, N. Y. 
Cameron Can Mehy. Co., Chicago, Ill. 


Shooks. See Boxes, Crates, etc. 


SIEVES AND SOREENS. 
Huntley Mfg. Co., Silver Creek, N. Y. 
Sinclair-Scott Co., Baltimore. 


SILKING MACHINES, 


Huntley Mfg. Co., Silver Cree 
Slicers, fruit and vegetable. and 
cers. 


SOLDER. 
Sorters, pea. See Cleaning & Grading Mchy. 


SPEED REGULATING DEVICES (for Ma- 
chines, belt drives, 
Sinclair Scott & Co., Baltim 
Huntley Mfg. Co., Silver Creek. N. 


WHERE TO BUY—Continued 


STAMPERS AND MARKEBS, 
Ams Machine Co., Max, New York City. 
Steam Cookers, continuous. See Cookers. 
Steam Jacketed Kettles. See Kettles. 
Steam Pipe Covering. See Boiler and Pipe 
Covering. 
Steam Retorts. See Kettles, process. 


STEEL STOOLS, CHAIRS, Etc. 
STENCILS, marking pots and brushes, brass 
and steel type, burning 


A. ‘Co., Baltimore. 


TIRRERS FOR KETTLES. 
F. Langsenkamp, Indianapolis. 


STRING BEAN MACHINERY. 
re my Mfg. Co., Silver Creek, N. Y. 
A. K. Robins & Co., Baltimore. 


Snag. engine room, line shaft, etc. See 
ower Plant 
General Agents. See Gen- 


eral Age 
* See Electrical Appliances. 


SYRUPING MACHINE. 
Anderson-Barngrover Mts. Co. San Jose, Cal. 
Ayars Machine Co., Salem, N. pa 
A. K. Robins & Co., Baltimore. 
Testers (saccharometers). See Micro- 

opic Apparatus. 


Tables, P ick ng. See Pea Canners’ Mchy. 


METAL. 
Co., Baltimore, 


TANKS, s lined steel. 
F. H. Ind. 


TANKS, WOODEN. 
W. B. Caldwell Co., Louisville, Ky. 
Gauges. See Recording Instru- 
ments. 


Temperature Regulating Apparatus. See Con- 
trollers. 

Testers, can. See Canmakers’ Mchy. 

Ticket Punches. See Stencils. 

Time Controllers, process. See Controllers. 

Tin Lithographing. See Decorated Tin. 


TIN PLATE, canmakers’. 
Tipping Machines. See Capping Machines. 


TOMATO CANNING MACHINERY. 
Anderson- | Mtg. Co., San Cal. 
Ayars Machine Co., N. J. 

A. K. Robins & o., Baltimore. 

Tomato Seed. See Seeds. 


TOMATO WASHERS. 
Ayars Machine Co., Salem, N. J. 
A. K. Robins & Co., Baltimore. 


See Power Plant 
Equipment. 


Trucks, Platform, etc. See Factory Trucks. 
Tumblers, glass. See Glass Bottles, ete. 
Turbines. Blectrical Machinery. 
vase Speed Countershafts. See Speed 
ulators. ~ 


Transmission Machinery. 


Reg- 


VALVES. 
H. W. Caldwell & Sons Co., Chicago. 
Vegetable Corers, etc. See Corers and Slicers. 
Vegetable Parers. See Paring Machines. 
Viner feeders. See Viners and Hullers. 


VINERS AND HULLERS. 
Chisholm-Scott Co., Columbus, O. 
Frank Hamachek, — Wis. 
Warehouses. See Stora: 
Washers, bottle. See Bottiers’ Machin 
Washers and scalders, fruit, etc. Bee Scxhders. 


WASHERS, can and jar. 
Anderson-Barngrover Mfg. Co. Jose, Cal. 
Ayars Machine Co., Salem, N. J. 

A. K. Robins & Co., Baltimore. 

Washing and Scalding Baskets. See Baskets. 

Windmills and Water Supply Systems. See 
Tanks, wood. 

Wiping Machines, can. See eae Mehy. 

Wire Bound Boxes. Boxe 

Wire Scalding Baskets. See Baskets 

Wrappers, paper. See Corrugated Paper 


rodaucts. 
Wrapping Machines, can. See Labelling Mchs. 
WYANDOTTE—Sanitary Oleaner. 
J.-B. Ford Co., Wyandotte, Mich. 
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THE CANNING TRADE 
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SIMPSON & DOELLER CO., 
BALTIMORE, MD. 


CANNED FOODS WEEK 
MARCH 1—8 1922 


Evaporated and Condensed Milk CANS Fruit and Vegetable CANS Oyster and Shrimp CANS 
CAN COMPANY 


To Insure 


Combined 
Deliveries Capacity 
to Customers Over 


FOUR 
SEPARATE | 
FACTORIES |-#........ 


FACTORIES 


FIVE HUNDRED 
MILLION CANS 
PER ANNUM 


ADDRESS 


PHELPS CAN COMPANY 


Foot of Lawrence Street, Baltimore, Md. Plants at: cme. 
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MARCH 1-8, 1922 
WRITE NATIONAL CANNERS ASSOCIATION 


WASHINGTON, D. C., for Particulars. 


CAN 
COMPANY 


CANNED FOODS WEEK 


